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Sparks 


Little Hog Shall Lead 
Yardstick Is Faulty 


Historians Are Buzzards 
Duryea as Adam 


B 
Chris Sinsabaugh 


“‘TMHE HOG led us out of the 

depression in 1932 and ’33 
and it looks right now as if it 
will be procine leadership again 
that will put us on our feet this 
time.” 

So spaketh Chicago John Mc 
Mahon of the Corn Belt Farm 
Dailies as he read his blueprints 
on the farming situation and its 
influence on the marketing of 
automobiles and trucks. 


“Hog prices at Chicago June 
22 reached the lightest level 
since March and full car-loads 
of top hogs that day sold for 
$1,112.50 more than on the cor- 
responding day five years ago,” 
he told me. Cattle sold on June 
22 for $1,062.50 more per car- 
load than on the corresponding 
day in 1933. At the yards here, 
it is a common belief that when 
hog prices steadily advance in 
the face of continued high re- 
ceipts, improvement in business 
always follows. Hog prices in 
Chicago have shown a_ slow 
gradual rise since the low March 
prices. 

~ * * 

“IT IS WELL for the automo- 
bile industry to remember that 
in every year live stock and ani- 
mal products amount to more 
cash income to the farmers than 
income from all crops combined. 
Also don’t you in the automobile 
business forget that many farm- 
ers buy cars and trucks on the 
prospect of crops or on _ the 
prospects of the live stock that 
is in the making. The matter of 
a new model has only a slight 
influence on rural sales because 
the farmer runs his car longer 
than the city man, and when he 
wants an automobile he gets it, 
even though new models may 
be only a month away.” 

* * * 


CHICAGO JACK claims he’s 
justified, because of his inside 
information, in predicting an 
upward trend in automobile 
sales in the hinterland. Although 
confessedly p ork - veal - beef 
minded, he’s really a rube at 
heart and feels that the farmers 
who raise wheat and corn are 
valuable allies of the McMahon 
live stock followers and _ the 
combination is a market that 
automobile factory sales man- 











U.S. and Business 


Discover They're g 


Not So Far Apart 


Conferences Seen as Basis 
for New Rapprochement 
Between ‘Factions’ 








By William Ullman 
Washington Correspondent, AN 


WASHINGTON. — A sig- 
nificant series of “shirt- 
sleeve” conferences has been 
going on in the National 
Capital during the past 
week between groups of repre- 
sentatives of large business and 
industrial enterprises and fed- 
eral economists and officials. 

The conferences were.  ar-| 
ranged by Prentiss L. Coonley, | 
late of a large New York broker- 
age firm, and they have been 
held at his home and at the 
home of Richard C. Patterson jr., 
assistant secretary of commerce. 
Coonley now is an aide to the 
U. S. department of commerce’s 
business advisory council, which | 
has sponsored the conversations. | 

The whole range of business, 
industrial and financial problems 
has been discussed informally. | 
The meetings usually begin with 
dinner, where the talking starts, | 
and the conversations last far 
into the night. On several oc-| 
casions, it is learned, the talks | 
did not break up until about! 
three o’clock in the morning. | 


Extreme informality is the key- | 
(Continued on Page 3, Col. 1) 


Steel Price Cuts. 
Seen as Offering 


Stimulus to Cars 


DETROIT.—Reduction in steel | 
prices, which in terms of auto- | 
mobile steel costs are estimated | 
to range as high as $7 to $8 per 
car, are looked upon here 
offering hopes of stimulated car 
building this fall and early next | 
year. Under ordinary conditions, 
the automobile industry con- 
sumes approximately 20 per 
cent of all steel produced in the} 





country. 
The new prices were effected | 
by Great Lakes Steel Corp. | 


meeting cuts by United States 
Steel and others. Smaller De- 
troit concerns are at work on 
similar changes... While the 
changes do not establish Detroit 
as a shipping base, a change 
some had hoped for, the revi- 
sion is a clear recognition of 
Detroit as a steel center. 

This reduction by steel seems 
the first movement to reverse 
factors which Alfred P. Sloan 
jr., chairman of General Motors, 


agers should cultivate at the| listed as among the causes of 


present when times are improv-| 


(Continued on Page 19, Col. 1) 





the 1938 depression; that of too 
(Continued on Page 15, Col. 5) 


as|ment by Paul G. Hoffman, pres- | 








decoeonopeoweccete: 








ELMER TURNER (left), retiring president of the Pennsylvania Auto- 
motive Assn., chats with Ex-Gov. Harold G. Hoffman of New Jersey, 


who was guest speaker at the banquet. 
dent by Russell Jones, Washington, Pa. 


Turner was succeeded as presi- 
Both are Packard dealers. 


Automotive Picture Brighter 


As 1938's Second Half Opens 





DETROIT.—Definite improve- | 
ment in sentiment is found) 
throughout the automotive in-| 
dustry at the opening of the) 
second half of 1938. This im-| 
provement is based largely upon | 
a firmer sales tone during June 
than had been anticipated, with 
a resultant reduction in inven-| 
tories of both new and used cars. | 


For the entire year, it now | 
seems likely that the earlier) 
estimates of slightly better than | 
2,000,000 cars and trucks to be} 
produced in the United States} 
and Canada, will fall short of 
the total. In some _ informed | 
circles, it is estimated that used | 
car sales during 1938 will not! 
be down more than 15 per cent'| 
from the 1937 mark. 


| 


That the estimate of 2,000,000 | 
cars in 1938 may fall short of | 
the actual total by a good | 
margin is borne out in the state- | 


| 


ident of Studebaker Corp. at | 
the University of Chicago con- | 


The Top Ten 
PASSENGER CARS 
First Ten in Registration as 

Reported in AN Today: 


1938 
Pos. 
1—201,430 
2—172,660 
3—110,599 
4— 66,807 
5— 45,836 
6— 42,210 
39,810 
21,364 


1937 


Make Pos. 


Chev. 339,167— 2 
Ford 404,390— 
Plym. 213,761— 


Buick 82,642— 
Dee. 117,496— 
Pont. 92,927— 5 
Olds. 85,554— 6 
Pack. 47,228— 8 
21,118 Chrys. 38,576—10 
- 17,690 Hud. 43,017— 9 
Total All Makes: 
812,390 1,623,942 


For complete standings of 
makes, see Page 13 this issue. 


all 


ference on business education 
Thursday evening who predicted 
that 1,000,000 cars would be sold 
this fall. Hoffman based his 
estimate on the fact that at least 
1,000,000 have refrained from 


| buying this year out of fear of 


the future. With this fear now 
being dissipated these buyers 
will come into the market im- 
mediately, he added. 

Production up to the end of 
June, with the June total esti- 
mated, reached 1,302,284 cars 
and trucks in U. S. and Canada, 
which compares with 2,916,869 
last year. The month by month 
totals, with 1938 given first, 
show January 227,129—399,186; 
February, 202,589 — 383,900; 
March, 238,598—519,022; April, 
238,133—553,231; May 210,183— 
540,384; June 180,670—521,153. 
Thus, while production has been 
down sharply from a year ago, 
the 1938 total is likely to be well 
above the 1933 mark which at 
that time was not considered a 
bad year. 

Actually the average produc- 

(Continued on Page 19, Col. 5) 


Special to Automotive News 


RECOVERY STAGE SET. PAA TOLD 


‘Shirtsleeve’ Parleys Fostering Co-operation 


| 








Payton Envisions 


Used Car Sales 
Off but 15% in’38 


Warns Dealers to Prepare 
for Business Rise in 
Immediate Future 








By William C. Callahan 
Managing Editor, AN 


BEDFORD SPRINGS, Pa. 
—Declaring the stage is now 
set for an upturn in sales 
that may develop with un- 
expected rapidity, Edward 


Payton, market analist from 
Cleveland, told 652 members of 
the Pennsylvania Automotive 
Assn. at its annual convention 
here this week that dealers 
should make every effort to put 
their houses in order to be in a 
position to take advantage of the 
upswing when it comes. 

Payton predicted that used 
car sales this year would not be 
off more than 15 per cent from 
the 1937 total. He also added 
that most dealers would be in a 
better position to operate at real 
profit this fall than they have 
been during the past year and 
one-half. 


Among the resolutions adopted 
at the meeting were: 


1. Demand for closed terri- 
tories similar to NADA plan. 

2. Cleanup period protection, 
with rebates ranging from $100 
to $200 to be allowed on cars on 
hand 30 days prior to new 
model announcement date or 
purchase subsequent thereto. 

3. Contract revision to pro- 
vide cancellation only for cause; 
to provide ironclad infringement 
clauses with longer period to 
check and enter complaints on 
infringements; closer check of 
bootlegging and elimination of 
high pressure methods. 

4. Increased discounts on parts 
and accessories. 

5. Revision of present car 
discounts to provide covering 
markup on freight and handling 
charges equal to car discount 
and additional delivered prices 

(Continued on Page 2, Col. 1) 


U.S. Pump Priming Starts 
| With Business Optimistic 


| who see in the actior of the ex- 


WASHINGTON.—The federal | 
spending agencies swung_ into 
their job in full earnest this} 
week, and many hundreds of 
projects are getting underway. 


The strength displayed by the| 
stock market, which despite some | 


profit-taking has lifted many 
issues to new highs since last 
fall, continued to be a_ source 


of encouragement to official ob-!|the current 


1 Co: 
| opinion the trough of the nm - 


change a definite indication of 
better sentiment prompted by a 
cheerier business outlook. 
Washington also heard wit} 
interest the statement by Colon 
Leonard P. Ayres, distinguish 
economist of the Cleveland Tr 
to the effect that in. , 


sion has been reached and that 
movement is defi- 


ervers at the National Capital,! nitely upward. 
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Stage 


gees Used Car Sales Off 
Only 15 Per Cent in 1938 





(Continued from Page 1) 


covering taxes which cannot be | 
passed to the customer such as | 
unemployment insurance, old | 
age benefits, etc. 

5. Used car junking plan, to 
be paid by factories and dealers | 
to remove unfit vehicles from 
the highway. 

6. Investigation of Pennsyl- 
vania tax structure as it affects | 
automobile industry. _ 

7. Renewal date of license tag | 
change from January to April. 

Inventories of both new and 
used cars are rapidly being 
brought into line, Payton de- 
clared in his address, with an 
actual shortage of good grade) 
used cars of certain body types 
and makes already existing in 
many sections of the country. 
Payton warned against slowly 
moving used cars which remain 
in stock, and said dealers should 
work on the basis that they are 
in the used car business and that 
they must be especially careful 
of the cars they accept in trade. 

Control Used Stocks 

The stock in hand and rate of 
turnover of certain makes and 
models, which may be classified 
as slow movers, must be taken 
into consideration in making 
trades, he asserted. Used car 
stocks should be controlled on 
the same basis as though they 
were purchased for cash, he 
pointed out, and certain types 
should not be accepted at all if 
the stock of similar models is 
heavy. 

The more quickly a used car 
can be turned into cash the more 
money the dealer is likely to 
make on it, since a first loss is 
usually the smallest. 

Payton’s optimism regarding 
the future was reflected by the 
entire assemblage of dealers. 
There is a definite feeling that a 
better understanding between 
factories and dealers has de- 
veloped within the past year and 
that this understanding will be 
further improved in the future. 

There is growing antipathy to 
any form of control legislation. 
Most dealers agree that legisla- 
tion at its best would be an ex- 
pedient and a very weak sub- 
stitute for co-operation. Just at 
the present time the chief am- 
bition among dealers in Penn- 
sylvania seems to be the de- 
velopment of some _ workable 
closed territory plan. This, of 
course, is open to discussion and 
the equity of any plan which 
might be adopted in the future 
would be the yardstick by 
which its success would neces- 
sarily be measured. 

Check Cross-selling 

To this end J. Griffith Board- 
man, state secretary of revenue, 
assured dealers that the state 
will endeavor to supply infor- 
mation on the dealer selling 
each car registered in order to 
provide a check on just to what 
extent cross selling now exists. 
With this information, it would 
be possible to develop accurate 
records showing just how many 
cars are sold to buyers in one 





community by sellers in an- 
other. 
Boardman also discussed at 


length the proposed change of | 


license date from Jan. 1 to Apr. 
1, or May 1, and declared that 
there is considerable difference 
of opinion as to what effect this 
would have if any upon car use, 
gasoline sales and 


able to purchase licenses Jan. 1, 


would be equally unable to buy | 


consequent 
gasoline taxes. Proponents of the | 
change declare that the spring | 
license date would encourage the | 
use of cars in winter, while op-| 
ponents declare that owners un-| 


| 
May 1, with the result that their 
cars would be out of service at 
a period when gasoline con-,| 


sumption normally is highest. | a 
On the question of shifting the 


present state car inspection from 
privately -owned stations to 
state-owned stations, Boardman 


| declared that this would entail 
| considerable expense for equip- 


ment and there is some question 
as to whether the improved ef- | 
ficiency of the state-owned sta- | 


tion, as claimed by its pro- 
ponents, would offset the in- 
creased expense. 


Outlines Profit-Sharing 


Among other interesting ad- 
dresses at the meeting was one 
by Roy Stauffer, Chevrolet dealer 
of Scranton. Stauffer outlined a 
method of employe compensa- 
tion which he has worked in his 
establishment. Under this plan, 
a fixed but relatively low based 
salary is provided for all work- 
ers, naturally varying in rela- 
tion to the position held. In ad- 
dition to this there is a profit- 
sharing plan under which each 
member of the staff cuts in on 
the profits. This extra pay is 
added when profits rise and is 
diminished when profits decline. 
In this way, there is little 
chance that the dealership will 
ever go in the red, sirice the 
costs of operation are governed 
entirely by the gross profit— 
each being held in line with the 
other. 

As a result of this plan, 
Stauffer finds every worker 
feeling a responsibility to keep 
costs low and income high, since 
his personal income is dependent 
upon the income of the company 
at all times. In addition, Stauffer 
urges all his workers to enter 
business for themselves as early 
as possible and does everything 
possible to encourage and help 
them to get started. 


Grant Walker, attorney for 
the Erie Automotive Assn., out- 
lined a plan of dealer co-opera- 
tion, which has been working in 
Erie for the past several months. 
Walker said the plan was copied 
after the Muskegon plan, de- 
scribed several months ago in 


Automotive News. So far it has| * 


been working satisfactorily in 

Erie, with the co-operation of 

all but one dealer in the city. 
Co-operation Is Cited 

A. N. Benson, general man- 
ager of National Automobile 
Dealers Assn., spoke of “A 
People Without Vision.” Benson 
declared that reports coming to 
NADA indicate clearly that the 
majority of dealers do not de- 
sire legislative controls or other 
government interference, but 
that they would accept such an 
expedient to protect the invest- 
ment. 

Milan V. Ayres, analist of the} 
National Assn. of Sales Finance 
Companies, outline the growth| 
of sales financing in the automo- 
tive industry. He urged greater 
soundness in financing terms and | 
said that much progress 
been made in that direction in 
recent months. 

New officers are: President, | 
R. C. Jones, Jones and Manske, | 
of Reading; vice-presidents, E. | 





L. Turner, Turner Auto 
|Greensburg; G. <A. Hoeveler, | 
Hoeveler Motors, Pittsburgh; 


Guy Woodward, Washington; G. | 
G. McFarland, Harrisburg Auto | 
Co., Harrisburg and R. A. Er-| 
win, Philadelphia. Secretary- | 
treasurer, R. C. Keller, R. C.| 
Keller Motor Co., York, and | 
manager, C. S. Klugh, Harris- | 
burg. 


Set, 


had | 3 


18 
Co., | ia 


Payton Tells PAA Conclave 
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DIRECTORS AND OFFICERS of the Pennsylvania Automotive Assn., elected at its convention this week, 


are, standing, left to right: L. E. Frey, Pennsylvania Motors, Altoona; E. A. Sahli, Sahli Motor Co., Beaver 
Falls; E. R. Williams, Williams Auto Sales. Clearfield; C. R. Loughead, Chester; G. H. Acker, Freeman-Acker 
Co., Erie; president, R. C. Jones, Jones and Manske, Reading; vice-president, R. A. Erwin, Philadelphia; C. S. 
Klugh, manager, Harrisburg; Roy Stauffer, Scranton; R. W. Frantz, Motor Twins. Wilkesbarre; M. M. Ross, 
Pennsylvania Rubber and Supply, Oil City; Earl Stoyer, Schuylkill Haven, and C. M. Ruhe, Ruhe Motor Corp., 
Allentown. Seated, left to right: E. T. Satchell, Allentown; W. H. Brearley, Ardmore; vice-president, G. G. 
McFarland, Harrisburg Auto Co., Harrisburg; G. H. Roth, Roth Buick Co., Philadelphia; vice-president, E. L. 
Turner, Turner Auto Co., Greensburg; secretary-treasurer, R. C. Keller, R. C. Keller Motor Co., York; A. W. 
Golden, Reading; vice-president. G. A. Hoeveler, Hoeveler Motors, Pittsburgh; vice-president, Guy Woodward, 
Washington, and C. L. Day, Faunce Motor Co., Pittsburgh. 


Scenes at PAA Convention Cadillac-LaSalle 
‘Sales Top Eight 
Of Last 9 Years 


| 

| DETROIT. The best six 

| months’ business record, with 

one exception, since 1929 was 

reported for Cadillac-LaSalle 

8 | this week by General Sales 
| Manager D. E. Ahrens. 


“Although customer delivery 
totals for the January-June pe- 
riod are not quite complete,” 
he said, “it is apparent that 
|sales will surpass every year in 
the last nine, excepting 1937. 
The years of 1930 and 1936 are 
topped by comfortable margins.” 

An important contributing 
factor to the 1938 volume, 
| Ahrens said, was Cadillac’s in- 
creased share of the high-priced 
| market. 


“At present, we find the sales 
|map spotty,” Ahrens declared, 
“with weaknesses at some points 
being offset to an extent by 
surprising strength in others. 
-, “For example, retail sales of 
| Cadillacs show a 55.2 per cent 
| gain over last year in the Dallas 
| district, a 27.5 per cent gain in 
| Atlanta, 14.5 per cent in Kansas 
| City, 18.4 per cent in Memphis 
|}and a 19.1 per cent increase in 
| Portland, Ore.” 


Demands on GM 
Listed by UAW 


DETROIT.—Demands_ which 
he said United Automobile 
Workers Union will make on 
General Motors Corp. before the 
production season begins, were 
announced Friday by William 
E. Dowell, UAW director for G 
M locals. Among demands are: 
| Workers who have been un- 
employed more than 12 months 
| will have their seniority rights 
| protected. 

A basis shall be laid for the 
complete co-ordination of wages, 
timing of light operations and 
hours of work, on a comparison 
of conditions in plants in vari- 
ous parts of the country. 

A “top committee” shall be 
established by the corporation to 
act finally and officially with the 
union. 

Immediate 














Spacious porches at the Bedford Springs hotel drew many informal 


conferences, 








submission to an 
impartial umpire of grievance 
|cases not yet settled to the 
union’s satisfaction. 

Workers to have the right to 
be transferred to equal jobs 
when plants are moved to new 
| locations. 








| For news of the men who make 
es , | news in the automotive world, read 
Neil Adair, of | Chris Sinsabaugh’s authoritative 


' “Sparks” column. 


Johnnie Raine, of Maryland 
Rockville Center, L. I. 


association, toasts Mrs. 
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‘Shirtsleeve’ Conferences Fostering Co-operation 


Government, Business Find 


They're Not So Far Apart 


(Continued from Page 1) 


note, and the conferences are 
literally of the shirtsleeve va- 
riety. 

While no definite action has 
been taken, the conferences are 
viewed here as being of the 
greatest value in bringing to- 
gether business and government 
in a spirit of friendly co-opera- 
tion and with a view toward 
achieving the solution of vex- 
ing current problems in an 
atmosphere of understanding. 

In discussing the conferences 
generally, Coonley remarked this 
week that the fact that all 
seemed agreed on certain sound 
fundamental principles indicates 
that, when presumably hostile 
interests get together, they 
usually find that they are not 
so far apart as they had be- 
lieved. 

The diversity of interest and 
viewpoint represented in these 
talks is shown by the attendance 
of, for example, Edward R. Stet- 
tinius, of the United States Steel 


Aims of U. S. 
Monopoly Quiz 
Are Explained 


WASHINGTON. — Keynote of 
the federal monopoly investiga- 
tion, which got under way this 
week, was sounded by Senator 
William H. King, Democrat, of 
Utah, who said that “we are not 
trying to punish anyone, reward 
anyone, condemn anyone, or 
bless anyone. The committee’s 
job is to get the facts. A man 
seeking facts does not carry a 
torch and he does not carry a 
whip. 

“The investigation should not 
further chastize business as has 
been done. It also should re- 
frain from pushing the Borah- 
O’Mahoney licensing bill.” 

The latter senators have sug- 
gested that companies doing an 
inter-state business should be 
incorporated by the federal 
government instead of by the 
states. Senator Borah stated here 
this week that he would not try 
to convince the investigating 
committee of the virtues of his 
and Senator O’Mahoney’s pro- 
posal, if other methods of deal- 
ing with “monopoly” were 
proved to be more effective. 








AN’s Washington bureau supplies 
readers with all important happen- 
ings in the nation’s capital, affecting 
the automotive and allied industries. 


Corp., and Jerome Frank, of the 
Securities and Exchange Com- 
mission. Stettinius and Frank 
swapped ideas at a_ recent 
gathering and, it is said, found 
that they were thinking along 
many of the same lines. 

It is clear that, while nothing 
tangible may come out of such 
gatherings as_ these at the mo- 
ment, they are highly important 
basically and may very well 
lead to an essential end; namely, 
a rapprochment between gov- 
ernment and business and in- 
dustry. In view of all that has 
gone before—and of the tense 
situation which still exists as cer- 
tain Administration leaders con- 
tinue their business-baiting tac- 
tics—there is something decidedly 
heartening to observers in the 
sight of Stettinius of Steel and 
Frank of the Securities Com- 
mission (and an _ aggressive 
“Liberal”’) talking things over 
in a friendly and an understand- 
ing fashion. 

Incidentally, there is one im- 
portant point on which the con- 
ferees, representatives of busi- 
ness and industry and govern- 
ment alike, agreed, and it is a 
point which will be of especial 
interest to the automotive in- 
dustry at this time. The point is 
that price cutting does not al- 
ways stimulate sales because, it 
is emphasized, so many buyers 
wait, believing that in holding 
off they will be able to win fur- 
ther concessions. 





Casper Dealer Body Fights 
Additional Fuel Tax Levy 


CASPER, Wyo.—This city is 
considering addition of another 
cent tax levy on gasoline. The 
Casper Automobile Dealers 
Assn. is not taking kindly to 
the idea, however, and during 
the week passed the following 
resolution, opposing the pro- 
posed tax on grounds that: 

Gasoline prices in Casper are 
already at a maximum point; 
fuel dealers here will be at a 
disadvantage over those outside 
city; tax would be added bur- 
den on car operators and would 
retard automotive business in 
Casper. 


Chrysler Gets Letters 


MONTREAL. — Supplementary let- 
ters patent have been issued con- 
verting Chrysler Corp. of Canada, 
Ltd., and Chrysler Corp. of Canada 
Sales, Ltd., from public companies 
to private companies. 





FIFTEEN-YEAR EVOLUTION in fashions and tires. 
Firestone introduced the first balloon tire, 30x3!, 





In June, 1923, 
shown at right with a 


1923 debutante. At the left is Firestone’s latest 16x6.00 balloon tire, along- 


Side a 1938 model deb. 








CHAMPION SAFETY patrol boys of Detroit, making a “history book” 


tour as guests of Plymouth Motor 


Corp., visit G-Men headquarters in 


Washington (top photo) while agent shows operation of high-powered 
microscope used in crime-detection work. Second from top photo, 66 boys 
drop in at New York City’s city hall to be greeted by Stanley H. Howe, 


representing Mayor LaGuardia. In rear is 


W. C. Raines, director of De- 


troit’s public safety bureau, who with 11 fellow officers is making tour 


with boys. 


Bottom photo, patrol boys get instructions on navigating in- 


struments from Lieut. Marcel Guillarme, officer on the liner Normandie. 





Balloon Tire’s 15th Birthday 
Is Celebrated by Firestone 





AKRON.—June marks the 
15th anniversary of one of the 
great events in the history of 
transportation—the introduction 
of the first balloon tire by the 
Firestone Tire & Rubber Co. 

The first balloon tire came 
through production at the Fire- 
stone plants here, April 5, 1923, 
and it was publicly announced 
at the June meeting of the So- 
ciety of Automotive Engineers 
at Spring Lake, N. J. Fire- 
stone’s prior success in counter- 


-| acting heat through gum-dipping 


was the stepping stone to the 
development of the low pressure 
tire. 

“Little thought is now given 
to the far reaching effect of the 
balloon tire in the advancement 
of motoring,’ according to the 
Firestone announcement. “It is 
interesting to turn back the 
pages of motor car history to 
the National Automobile Show 
in New York early in January, 
1923. There were 120 manu- 
facturers building passenger cars 
at that time. Approximately 60 
per cent of all the automobiles 
produced were in the open car 
class. 

“The high pressure cord tire 
was then in universal use and, 
although it represented a great 
improvement over the old fabric 


| type tire, it placed a definite re- 


striction upon certain phases of 
motor car development and 
utility. Its mileage life was less 
than half that of the present 
day balloon tire, notwithstand- 


‘ing the fact that a 60 horse- 


power automobile was  con- 
sidered a powerful car and the 
speed of 50 miles an hour was 
considered next to flying. 

“In less than three months 
after the curtain was run down 
on the 1923 National Auto Show, 
Firestone came out with the 
balloon tire innovation. The 
most hopeful conception of 
drivers of that time had not 
envisioned the measure of com- 
fort that they were to experience 
on this new tire. There was 
also tremendous reduction in 
stress and strain upon car 


chassis and body. That meant 
longer car life and greater de- 
pendabillity.” 





ji |Packard Sales 
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DETROIT.—Deliveries to cus- 
tomers of Packard cars in the 
first 20 days of June clearly in- 
dicate, according to M. M, Gil- 
man, Packard vice-president and 
general manager, that deliveries 
for all of June will exceed esti- 
mates by 20 per cent. This might 
be an indication, he said, that 
the decline in automobile sales 
has been halted and that it is 
now back to a normal seasonal 
trend. 


“Deliveries of our larger more 
expensive cars, the Twelve and 
Super Eight,” said Gilman, “will 
be the highest during June, it is 
indicated by reports for the first 
20 days, of any months since 
their announcement last Sep- 
tember. They will exceed de- 
liveries during last month by 
more than 19 per cent. 


“During the year we have at- 
tempted to gear production as 
closely to sales as was practical- 
ly possible. As a result we will 
go into the new model season 
in the fall with a very low stock 
of new cars in the hands of our 
sales outlets, 


Millionth Unit 
Sent Overseas 


BLOOMFIELD, N. J.—Ofificials 
of the Chevrolet export boxing 
plant here announced that the 
millionth Chevrolet unit was 
produced and shipped this week 
to Copenhagen, Denmark, the 
location of the General Motors 
operation which received the 
first shipment of cars from the 
Bloomfield plant. 

The Chevrolet operation in 
Bloomfield, the first automotive 
plant devoted exclusively to the 
boxing of automobiles in un- 
assembled form for export, was 
established in April 15, 1925. 
Since that time Chevrolet units 
have continued to flow out from 
Bloomfield to Europe, South 
America, Africa, Asia, the Dutch 
East Indies and New Zealand, 
there to be assmbled into cars 
and trucks at the various GM 
overseas assembly plants. 

The Chevrolet export plant 
does not put one car in a single 
case. Automobiles are shipped 
in units of 12 or 24. There is a 
body hardware case containing 
enough body hardware for 12 or 
24 cars; a rear axle case con- 
taining enough rear axles for 
12 or 24 cars, etc. However, mo- 
tors are too heavy and are 
placed in either two or three 
cases, holding six or eight mo- 
tors. 














BIRTHDAY GIFT for 


“Uncle Dan”, 


Daniel Carter Beard, left, national 


Boy Scout commissioner and honorary president of the Fisher Body Crafts- 
man’s Guild, is presented with a miniature Napoleonic coach as gift from 


General Motors educational foundation on his 88th birthday. 


He is shown 


with Guild Secretary William S. McLean, who headed a delegation that 
visited “Uncle Dan” at his Suffern (N. Y.) home. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value—(AN 6-10-1933). 
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Pennsylvania Leads Parade 
STABLISHMENT of a series of 60 state-operated 
drivers’ schools, as outlined to the Pennsylvania Auto- 

motive Assn. by Admiral P. W. Foote, commissioner of 
state police, is a step which should be watched by every 
car dealer in the United States. This move, in our opinion, 
is one of the most sane and direct methods for finding a 
solution to our accident problem that has been taken to 
date. 

Few will disagree with the Admiral’s contention that 
much of our discourtesy on the highway is unintentional 
and the result of ignorance of driving ethics and rules of 
the road, rather than downright bad breeding among all 
of us. Few also will disagree that discourtesy is the root 
of most of our accidents. 

Hence, if we can instruct our drivers to drive properly; 
if we can inculcate in them a sense of superiority based 
upon their actual knowledge of how to drive, we will have 
less competition on the roads among drivers who are suf- 
fering from an inferiority complex, which leads to show- 
off driving by too many of us. 

Fundamentally, this business of teaching our drivers 
to drive would seem to be a state job. That it can do it 
well is shown in the driving skill of its own state troopers, 
as exemplified in Trooper Charles Pentz who drove this 
writer from Bedford Springs, Pa., to Harrisburg last Tues- 
day. If all drivers can be taught to be even a fraction as 
efficient as Pentz, there can be little question that thou- 
sands of people would be alive 10 years from now who 
under present conditions would be pushing up daisies. 

Pennsylvania and its deep-sea police commissioner, Ad- 
miral Foote, deserve much for their effort to make pos- 
sibility an accomplished fact. 


Hoffman Sees Rise 

PEAKING before a University of Chicago audience 
Thursday night, Paul G. Hoffman, president of Stude- 
baker Corp., declared that in his estimation 1,000,000 cars 
and trucks will be sold in the United States this fall. This 
is considerably higher than the estimates recently in Auto- 
motive News, which placed the last half sales at approx- 
imately 700,000 units. On the other hand, there can be no 
denying that business has taken on a new face in the past 

few weeks since AN’s estimate was made. 

To scoffers who feel that Mr. Hoffman may be too opti- 
mistic, may we point out that better than 2,000,000 
cars were produced in the last half of 1937, while statis- 
ticians claim the current recession started last August. Na- 
turally, these same statisticians claim that our climb back 
from depression depth is usually about two and one-half 
times slower than our rate of fall. But this has been an 
unusual recession and the rebound, too, may be unusual. 
if what we now recognize as improvement means that we 
are once more on the way, our pickup this fall may be 
much sharper than any of us now hope. In spite of re- 
ports that the automotive industry “over sold” its market 
in 1937, the replacement demand will prove a gaping maw 
once it is pried open by renewed confidence. 


By GEORGE M. SLOCUM 





THE UPSWING When the real 
IS REAL! recovery move- 
ment started on 

Wall Street, Monday, June 20, 
less than two weeks ago, there 
were plenty of folks who con- 


sidered it just another slight 
wave of improvement or per- 
haps a_ professional move to 


shake out the “shorts” and give 
the bulls a chance to regain 
some of their losses. For five 
straight days the market con- 
tinued to rise and in the short 
session last Saturday more 
shares of stock were exchanged 
in a few hours than had been 
traded in a full week, a month 
or sO ago. 
* Ed od 


MONDAY (June 27th) there 
was some profit-taking and 
the market sagged a little, 
which gave the bears a chance 
to rub their paws in high glee 
and shout, “I told you _ so!” 
Wise followers of Wall Street, 
however, tell me that there is 
no such thing as a perpendicu- 
lar rise in Wall Street stocks. 
There must always be ups and 
downs but the tendency shows 
in the trend of the market. 
That, they say, is the thing to 
watch. 

* ed * 

NOW, A friend of mine has 
handed me an amazing compila- 
tion of statistics, which I think 
may surprise some of you as 
much as it did me. For instance, 
most of us have been listening 
to a continuous wail from the 
railroads that they were prac- 
tically down “to their last mil- 
lion”; so it is rather dum- 
founding to compare the prices 
of their common stocks, which 
reached their lows as recently as 
March, 1938, and to note that a 
few which have increased more 
than 50 per cent in value with- 
in a three months’ period: 


——. - % of 
‘ < Ad- 
Stock Low High vance 
N. Y. Chgo. & St. L 7 1334 96.4 
Balt. & Ohio a 634 68.8 
Southern Ry. ...... 51g 914 ~68.2 
Il. Cent. pane 6!g 10 63.2 
DL. & W. , + 61% 62.5 
Del. & Hudson - TM 121% 61.6 
Southern Pac. 4 9% 1419 56.8 
Great Northern 12%, 185% 50.5 
Mo.-Kan.-Tex. Ite 86214 50.0 


* * * 


THE AVIATION stocks which 
made bottom in October 1937, 
reached even a higher altitude 
of percentage gain: 


Present 

Oct. 6-23 % of 

Stock Sow Wh vans 
° ow Hi van 

North American . e 
Aviation 3 934 225.0 
Lockheed 4 124% 203.0 
United Aircraft 1034 271% 155.9 
Curtiss-Wright 2 4% 143.7 
Sperry 10 22% 122.5 
Consol. Aircraft 157% = 98.4 
Douglas 264% 47 774 
Boeing 16 2642 65.6 
® 2 * 


THE Dow-Jones averages show 
that blindfolded, you could have 
put a pin into a market report 
and been practically sure of 
getting a 33's per cent profit on 
your investment during the past 


three months. 

Present 

3-31 6-23 % of 

"38 38 Ad- 

D-J Average: Low High vance 
Industrials 97.46 128.49 31.8 
ails 18.85 24.96 32.4 
Utilities 14.98 20.91 39.7 

* * * 


THE ONLY point in my repeat- 
ing these figures (which will 
give most of us only a big sigh) 
is that I have been around just 
long enough to note that al- 
though Wall Street can fool us, 
it’s pretty hard to fool Wall 
Street! To prove my point, let 
me remind you that motor 
stocks took the toboggan early 


in June, 1929, and yet that month 
was a big production month and 
few of us in the industry could 
understand why the collapse in 
motor stocks in the face of sales 
production 
90 days 


How- 
knew 


and 
ever, 


figures. 
later we 





Heading for Port 





In This Corner-- 
‘Are They Protecting?..’ 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence 
will be observed upon request. 





Fort Wayne Sales 


Referring to page (6) of your 
issue of June 25 with an analysis 
of car sales in Ft. Wayne, Ind. 

It looks to me like you “Got 
Something There.” I was curious 
to know how far some of these 
towns were from Ft. Wayne as 
I am under the impression that 
some of them might be immedi- 
ate suburbs and sales in the 
corporation of Ft. Wayne might 
be justified. 

If you will permit a sugges- 
tion from a paying subscriber, 
how about following this up and 
listing the population of the 
towns and the distance from Ft. 
Wayne. 

I am also curious to know 
what some of the cars that were 


bought outside of Ft. Wayne, 
whose factories already have 
closed or protected territory, 


have done on these particular 
cases of infringement. 

For example: I know that 
Oldsmobile, Pontiac and Buick 
have been operating on a protec- 
tive territory basis and what did 
they do in these cases? 

Naturally when factories are 
thinking in terms of closed or 
protected territories, we dealers 
are particularly interested at 
this time as to what to expect 
in the future from an enforce- 
ment angle. — R. N. McGraw, 
McGraw Chevrolet Co., Wheel- 
ing, W. Va. 


Overlooked 


It seems to me that one very 
important item was overlooked 
in the conference in Detroit. 

In my opinion, it is decidedly 





their prediction was just as 
true as any mariner’s barometer 
that ever predicted a hurricane! 
The answer, to me, is that we 
are in for a genuine recovery 
and that means a return to 
good times in the automotive in- 
dustry, and not so far off as 
you may think.—G.M.S. 


detrimental to the industry and 
to the American public not to 
have a definite price on all 
products for each and every in- 
dividual who walks in through 
the front door. 

The purchaser who has con- 
fidence in the industry and the 
dealers of his community, is 
imposed upon because he pays 
the full price for the product 
when he could (by chiseling) 
get the price cut, time and time 
again and from the same dealer, 
just by “horse trading.” 


If he has no trade, apparently 
the only limit to the obtainable 
discount is a gross profit to the 
dealer of $10 or $15. If he has 
no trade, he will be asked the 
full price. If he hesitates and 
postpones his purchase, then he 
will be offered $25, $50, $75, 
$100, even $125 discount on a 
car on which the gross profit is 
around $150. 


If he has a trade, the same 
discount will be given by in- 
creasing the used car allowance 
in those jumps. In other words, 
the man who realizes that the 
present dealer set-up is a bunch 
of chiselers, gets the best deal 
and the man who has confidence 
in our industry is the one who 
gets stuck. 

I strongly recommend that 
this be taken into consideration 
in setting up your scheduled 
fair trade practice rules.—E. G. 
Adams, president, Adams- 
Brooks, Inc., Silver Springs, Ind. 

We find in your paper May 
23 a questionnaire headed, ‘‘Do 
You Want a Code?” which you 
ask your subscribers to sign and 
express their views on the sub- 
ject. 

The National Automobile 
Dealers’ Assn., whom our as- 
sociation is affiliated with, has 
been advised of our wishes in 
the above subject and will be 
voted upon at the proper time 
through their association.—B. R. 
Wrenn, Norfolk - Portsmouth 
Automobile Dealers’ Assn., Nor- 
folk, Va. 
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That’s an American, over there, who’s hopping mad about something in 
the news. 

He cares so much, that any advertiser who cares about getting his busi- 
ness may well pause over him a moment. For he’s not only an aroused 
American; he’s a trend: he’s the mood of the people. 


Pier ae Bn “OF Tae Pe Tae 


There are lots of Americans like him—more than ever before. The news 
bites deep among these people now—deeper than ever before. 

And it goes deepest among the most intelligent people— people in the 
professions, people with the paying farms, people in executive jobs. The 
people with the $1695’s for the 1938 Cadillacs or the $1295’s for the 
1938 LaSalles. 

Theorizing? Fine big generalities tossed off in fine big promotional en- 
thusiasms? Not a bit of it. TIME’s newest survey, of 50,000 TIME families 
—made before TIME’s merger with The Literary Digest —indicates that 
54.7% of all 1938 Cadillacs sold up to May 1 were bought by people 
who care enough about the news to do something about it. 

One thing they doisreadTimE. 4@& 4& 4& Ad 

They read it—700,000 families every Friday of the year—just because 
they care about bombings of civilian centers—because they care about 
grabs for new powers and blabs about new tax theories. Because they 
want all the important news unvarnished by opinion, untarnished by 
censorship, and organized so they can get all of it into their heads. 

When any advertiser gets his own news into those same heads, he’s get- 
ting it there when they’re at their most alert, most eager to find out. So, 
in TIME, he’s putting his news of new models. new prices on the sharpest 


intensity level there is anywhere 


And what good could that do him, pray tell? Not much, if these TIME 
families were strapped, insecure, scared to spend. 

But TIME readers—ten dozen surveys prove it—have stability far above 
the mass average (83% of them are of professional or executive status) 
They remain secure when times don’t. 

They proved it to passenger car advertisers once before: TIME’s car 
advertising rose 141% during the six years of Depression I. 

Why? Because TIME’s market stayed secure—didn’t dissolve under pres- 
sure. Some markets dissolved, others weakened. TIME’s carried right on— 
gtew year by year through it all-a SECURITY BASE for advertisers 
when sales were hard to get. Go ae ae ae 

Is TIME’s market secure in Depression II? Once more, no easy general- 
ities, but actual testimony—from the survey mentioned above: 
ea TIME FAMILIES PLAN TO BUY 91,000 NEW PAS- 
SENGER CARS DURING THE BALANCE OF 1938. % 

OTHER TIME FAMILIES PLAN TO BUY 268,800 
e NEW CARS DURING 1939. & 


Those two paragraphs should concern every advertiser—of cars or 


eee 








Cruises, radios or ratchets. For passenger car advertisers it has all the ear- 


marks of the selling argument to end all selling arguments about TIME. 












a 


And nobody’s asking you to haul five to ten thousand dollars per page 


ad out of your corporate jeans. Not TIME at least. 


Sa SR eaee 


A TIME page costs less than $2500; thirteen pages cost $30,550; 
twenty-six cost $57,850. 


serene 
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Risky, even so? Would you, Sir, have another look at the fourth and 
fifth paragraphs above? 
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Penna. Inaugurates Schools for Its Drivers 


60 Classes are Planned 
In Various 


By William C. Callahan 
Managing Editor, AN 

HARRISBURG, Pa.—It took a 
deep sea sailor of the old school 
to teach safety on the rolling 
highways of Pennsylvania. 

Admiral P. W. Foote, U. S. 
Navy retired, the new com- 
mander of Pennsylvania’s crack 
state police, has been successful 
to a great degree perhaps for 
the very reason that he brought 
to his new job a completely new 
viewpoint on traffic control. At 
first, perhaps, this viewpoint 
may have seemed unorthodox 
but in the long run it is results 
that count. 

Admiral Foote, it would seem, 
started with the new premise 
that violators of traffic rules 
should not be classed as crimi- 
nals but rather perhaps should 
be looked upon as juvenile de- 
linquents. On this basis then the 
big job of the state police, he 
reasoned, is to start these viola- 
tors back on the right road 
rather than to punish them for 
wrongdoing and call it square. 
Rather he saw the need for ef- 
fective education of the Key- 
stone state’s drivers. 

The first step in this direction 
was to a degree punitive. In 
January this year, Gov. George 
F. Earle lifted the state’s speed 
limit from 45 to 50 miles an 
hour and clamped down the lid 
tightly. For speeds above the 
limit prescribed drivers were, 
upon conviction, deprived of the 
right to drive for 90 days. There 
were no fines nor jail sentences 
—it was suspension. This rule 
has worked so effectively, and its 
acceptance has been so general, 
that fatalities in the state have 
dropped 34.8 per cent. Accidents 
have risen slightly, but injuries 
are down sharply in the first 
five months of the year. Arrests 
have been cut in half. 

Pennsylvania’s safety prob- 
lem is different from that of 
many states, because of the 
rugged terrain over which its 
highways wind. But the chief 
factor in safety seems to have 
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CAR ARMOR 
ONLY 500 LBS. 


BULLET PROOF —LIGHT WEIGHT 


In the war against crime, materials 
play an exceedingly important 
role. Now special lightweight bul- 
let proof steel plate protects police 
cars, shielding occupants from the 
deadly hail of revolver, rifle, and 
sub-machine gun fire. Most im- 
pressive fact is that the added 
weight of such protective plate 
now has been reduced to only 
about 500 lbs.. Standard automo- 
biles can be used, without resort- 
ing to larger vehicles or more 
powerful engines. This new pro- 
tective plate, an electric furnace 
Nickel-chromium steel made as 
thin as 3/32 in., is a development 
by the Jessop Steel Co. of Penn- 
sylvania. In suitable heat-treated 
condition, it can be formed, drill- 
ed and cut to conceal the armor 
inside conventional car bodies. An- 
other example of 
alloy steel in 
public service. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 





Parts of State 


been and still is right between 
the drivers ears. While the 50- 
mile law has cut speeds, it has 
stepped up driver thinking. 

Most Pennsylvania motorists 
today have equipped their cars 
with electrical tell-tales which 
warn them when the car has 
reached the maximum legal 
speeds. The strict enforcement of 
this law has also aroused a 
greater awareness of all other 
traffic rules. By and large, mo- 
torists are driving better; traffic 
flow has improved and, while 
accidents are still high, fatali- 
ties are way down. 

Creates New Respect 

But most important of all, the 
enforcement of this rule has 
created a new respect for the 
police—not fear—but a real re- 
gard that exists in few states. 

Faced then with a problem 
that enforcement can cut fatali- 
ties, but still leave a bad spot 
in the reduction of accidents, 
Admiral Foote—whose record 
low-death loss on the torpedoed 
transport Pres. Lincoln, during 
the World war when he com- 
manded that vessel, has been one 
of the outstanding marks in 
World war history — concluded 
that the only way to reduce ac- 
cidents is to teach drivers to 
drive. 

With this objective in view he 
has now started a series of 
state-operated schools which 
will give instruction to new and 
prospective drivers. At present 
11 of these schools have been 
placed in operation and 49 more 
will follow. 

Funds for instructors are ob- 
tained from WPA and training 
equipment is to a great extent 
donated. The courses will con- 
sist of 20 hours classroom work 
and 20 actual road work. Up to 
the present time more than 
1,500 pupils have been enrolled, 
and it is hoped that this number 
can be increased to 15,000. To 
date the courses have been 
voluntary, with a slight charge 
being made for gasoline and oil 
consumed in training. 


Depends Upon Results 

How far this system will be 
carried beyond the _ proposed 
total of 60 schools, will depend 
upon results obtained. At pres- 
ent the Admiral hopes only to 
take care of the state’s 300,000 
new drivers, who enter the field 
each year, but even at this rate 
he predicts that at the end of 
three to five years more than 
half the state’s drivers will be 
state-trained and _ accredited 
skilled drivers. 

According to Admiral Foote, 
when this happy condition ar- 
rives, the accident toll within 
the state should be sharply re- 
duced. As he points out, most of 
our drivers today learned their 
driving lessons from the drivers 
of yesterday, many of whom 
were not expert themselves. 
Thus these drivers have in- 
herited or learned many of the 
bad driving ideas and manners 
from their teachers. Under the 
new plan a uniform method of 
teaching will be followed. In- 
structors will necessarily have 
to be highly trained and have 
fundamental knowledge of the 
present day car, what happens 
to it at high speeds and what 
forces are built up within when 
in motion. Imparting this to 
their pupils should result in a 
vast improvement of our driving 
technique. 

For this reason, the Pennsyl- 
vania movement must be con- 
sidered one of the first sound 
steps in interest of safety in a 


generation—and one which could 


well be copied in all states. 


“OURTESY 
mee ua.a. 





PRESENTATION OF ONE of 60 Fords, to be used in instruction work in Pennsylvania’s new driving school 


system. Left to right, Capt. F. A. Gavaghan, of the state police; D. J. 


McCarthy, director, safety section, 


Pennsylvania department of revenue; C. M. Emerick, director, divisions of education and recreation, WPA; Ad- 


miral P. W. Foote, commissioner, Pennsylvania motor police; C. C. 


R. Roemmelt, commercial supervisor, 


Ford Motor Co., Chester, Pa.; T. 


Motor Co., and W. E. Sullivan, zone manager, Ford Motor Co. 





7 Ford dealer, Harrisburg, Pa.; H. 


Beattie, commercial traveler, Ford 
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MAP SHOWING location of Pennsylvania’s new driving schools, top 


photo. Left to right, D. J. McCarthy, 
department of revenue; Mrs. M. R. 
system; C. M. 


director, safety section, Pennsylvania 
Dower, first graduate of the school 


Emerick. director, division of education and recreation, 


WPA; Lieut. W. C. A. Bear, research officer, Pennsylvania motor police, 


J. Griffith Boardman, secretary of revenue, and Admiral P. W. 
commissioner, Pennsylvania motor police. 


Foote, 
Bottom photo, Mrs. Dower re- 


ceives congratulations on being the first graduate of the driving schools, 
while, left to right, McCarthy, Emerick, Lieut. Bear, Admiral Foote and 


Boardman look on. 


Oldsmobile Gearshift Contest 
Prizes are Being Awarded 





LANSING.—Checks aggregat- 
ing $10,000 went forward this 
week for distribution to the 50 
winners in Oldsmobile’s auto- 
matic safety transmission prize 
contest, which the company con- 
ducted through its national 
dealer organization during May. 

Entrants were required to 
drive an Oldsmobile six or eight 
equipped with the automatic 
safety transmission and to write 
a 200-word comment upon their 
reactions. According to D. E. 
Ralston, general sales manager 
of Oldsmobile, a_ surprisingly 
large number of women entered 
the contest. Twenty-five of the 
50 winners were women and 
four out of the five major prizes 
were awarded to women. 

The top prize of $2,500 went 
to Norma E, Zistel, Sandusky, 
O. Second prize of $2,000 was 
won by J. Jerome Bigge, Mus- 
kegon, Mich. Prizes of $1,500, 





Financing Rises 

MONTREAL.—Total of 22.556 new 
and used cars were financed in 
Canada for $10,089,544 in May, 
against 20.915 units at $9,405,865 in 
the previous month and 24,830 at 
$10,565,573 a year ago, according to 
the Dominion bureau of statistics. | 
The gain from April was less than | 


seasonal. | 


$1,000 and $750 were awarded 
respectively to Mrs. Arthur G. 
Bates, Birmingham, Ala.; Mrs. 
Clare Breitweiser, Milwaukee, 
and Katherine McGinley, Phila- 
delphia. Other awards included 
10 prizes of $100 each, 15 of $50 
each and 20 of $25 each. Two of 
Uncle Sam’s sailors are included 
in the bracket of $50 prize win- 
ners, Merle B. McKaig, of the 
U. S. S. Lexington, and William 
H. Miller, of the U. S. S. Cacha- 
lot. 

The entries were judged by 
Richard Harfst, general man- 
ager, the Automobile Club of 
Michigan; W. E. Anderman, 
publisher, Detroit Times, and 


Joseph Geschelin, vice-chairman 
Detroit section, Society of Auto- 
motive Engineers. 





Armco to Fight 
Out Other NLRB 


Issues at Trial 


ASHLAND, Ky.—The Ameri- 
can Rolling Mill Co. intends to 
fight out the issues of free 
speech and free press still re- 
maining in the National Labor 
Relations Board’s complaint 
against the company, C. H. 
Murray, assistant to the presi- 
dent said this week. In com- 
menting on Trial Examiner 
George Bokat’s action Monday 
in striking out the _ board’s 
charges of political activities of 
Armco officials and employes, 
Murray said: 

“The complaint against us be- 
came a nation-wide threat to 
deprive all employers, as a class 
of citizens, of such basic rights 
as the freedom to support can- 
didates for office, freedom of 
speech and access to a free 
press. 

“The board today backed 
down on its attempt to deny the 
universal right of citizens to the 
free use of the ballot. We are 
properly gratified at this, but 
the board’s belated agreement 
with our stand only emphasizes 
the unfairness of giving wide- 
spread publicity to a harmful 
charge which is withdrawn at 
the first moment of resistance. 

“We regret that a ruling is 
still reserved on the right of free 
speech and a free press—which 
are equally important. This 
leaves a threat hanging over our 
officers—and over all other em- 
ployers and managerial officials 

against free expression of 
their opinions as citizens.” 








Jacksonville, Fla., Studies 
Compulsory Tests Plan 


_ JACKSONVILLE, Fla. — The 
city council has under con- 
sideration a bill to provide for 
the compulsory inspection of all 
automotive vehicles, except auto- 
mobiles for hire. 

The proposed bill provides for 


semi-annual tests and a maxi- 
mum fee of 50 cents. 





“A Word in Edgewise,” a regular 
feature by George M. Slocum, offers 
a wexene viewpoint from the motor 
world. 
































Give Description, Part 


WANTED—FOR CASH 


Surplus and Discontinued Parts for 


Ford---Chevrolet and Plymouth 


Box No. 163, Automotive News 


Number and Quantity 
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S | Pringle Elected 
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DETROIT.—James Pringle, of 
Monarch Machine Co., Spring- 
field, Mo., was elected president 
of the Automotive Engine Re- 
puilders Assn. in the closing 
session of the sixteenth annual 
convention here last week. 

Among the features of the 
convention were the open for- 
ums following each _ speaker’s 
address; the extended exhibit of 
engine rebuilding equipment and 
replacement parts, and a boat 
cruise provided by Federal- 
Mogul Corp. 

Other officers elected, besides 
Pringle, were the following: 

R. G. Patterson, executive 





1 
jon, vice-president, headquarters of| ; lig “ 
Ad- AERA, Indianapolis; first vice- : alll ‘en & 
herd president, E. R. Michener, H & —e af 


H Machine & Motor Parts, St. 
Louis; second vice-president, J. 
O. Wharton, National Welding 
& Grinding Co., Dallas; treas- 
urer, C. W. Yount, Eagle Ma- 


































B chine Co., Indianapolis, and a» : ct | 
| secretary, John L. Heckman, ; } Floyd Roberts, on Firestone Gum-Dipped Tires, 
al The Heckman Co., Chicago. SECC Ce CLT 
Executive committee: P. C. ik 7 
Young, Toronto; J. J. Eldridge, Sf TED SS Cee Ue en 
ri- Cincinnati; L. C. Smith, Chi- : LS LMU LL CULL 
to cago; D. H. Goldmann, Balti- 
ree more, and John L. Heckman, 
re- Chicago. 
bor Directors: J. M. Jennings, New 
int Orleans; Karl Winter, Salt Lake 
City; W. A. Baker, Chicago; Hal 
H. Miller, Dayton; C. A. Fleetwood, 
2si- Fort Dodge; J. C. Rogers, 
m-= Atlanta; Carl Hoffman, Butler, 
ner Pa; E. C. Hill, Battle Creek, 
day Mich.; E. M. Sheehan, Pitts- 
a’ burgh; G. W. Kleinschmit, De- 
= troit, and J. R. Riley, Minne- 
of apolis. 
res, 
a eo 2 

. | Illinois Mfrs. Hit 

to . 
S| escent np ne  GOM-OIPPE D TIRES 
ht. ; 
oo CHICAGO.—The driver of an 

of | automobile is taxed 345 times, 

ree | including “27 taxes on the — , 

chase of a car, 117 taxes on i . : 

bat upkeep, and 201 taxes on the You may never drive your car at the record-breaking speeds made 

me | Oe ee eae by America’s famous race drivers — but isn’t it a comforting thought to 

th an analysis made by the Ili- : ; ’ , 

are | mois Manufacturers Assn. know that Firestone Gum-Dipped Tires have proved their SAFETY at 

ut setae iy 4 a oe he speeds much higher than you will ever drive? In planning your 

zes | '@Xes,” comments the associa- Fourth of July trip or your summer vacation tour, guard your lifeand §& 
- nett is estimated that when you the lives of your family with the only tires made that are TripleSafe. © 
at buy a new car, $63.81 goes for . : 
taxes. If you drive a car, new] | By Triple-Safe we mean — : 
> or old, you pay an estimated ; 2 
Tn annual tax bill on gasoline alone First: Every fiber in every cord of every ply is saturated and coated with 4 
ich Tae. Ga the aah = liquid rubber by the Firestone patented process of Gum-Dipping which hi 
' x collector gets ; irec . oe on , a 
en Somes aul ait ts eas ak a ee counteracts tire-destroying internal friction and heat. That means protection 4 
m- | wy car during the year.” against blowouts. Se a 
als With automobiles, as with “4 


Second: They have two extra layers of Gum-Dipped cords under the tread. 


of everything else, most taxes are 
That means protection against punctures. 


of the indirect variety, accord- 
ing to the association, which 
points out that a man earning 
; | _ $25 a week must give up, in 
lan | indirect taxes alone, $6 from his 
The | Pay envelope, or more than a 
a | full day’s pay each week, to- 
el | ward government upkeep. 
all | , It is further observed that 
to~ ‘at the present rate of increase, 
the proportion will soon be $1.50 
out of every $4; that this is in 
addition to direct taxes such as 
real estate and a variety of spe- 
cial taxes, and that 48 per cent 


TR. ” wi 
as of federal, 74 per cent of state, IPLE SAFE Me 


a | fan orem Gata ocel texes| * 6 TURES * ne 
direct taxes MOST MILES Mamta wo ihe THE hE 
PER DOLLAR 


Third: They have a scientifically designed tread that stops your car up to 25% 
quicker. That means protection against skidding. 


Only Firestone gives you these patented and exclusive SAFETY 
features. Join the Firestone Save-A-Life Campaign today by equipping 
your car with a set of new Firestone Tires — the only tires made 
that are safety-proved on the speedways for your protection 
on the highways. 
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Republic Reopens Mills 
Closed for Over a Year 

YOUNGSTOWN, O. — Niles 
sheet mills of Republic Steel 
Corp., are scheduled to resume 
work this week after suspension 
of more than a year. 

Reopening of the plant, which 
has not worked since the steel 
strike started May 26, 1936, was | 
announced by Frank Flynn, | 
district manager. Four of the| 


eight mills of the plant will | Listento the Voice of Pwestens featuring Richard Crooks and Margaret Speaks and the 70-plece Wwestons Symphony ‘ Tune in on the Firestone Voice of the Farm Radio 
operate. | Orchestra, under the d Alfred Wallenstein, Monday evenings over Nationwide N. B. C. Red Network Program twice each week during the noon hour 
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Changes Mapped to Make Labor Act Unbiased 


Senator Burke ke Swamped 
By Complaints on Law 





By William Ullman 
Washington Correspondent, AN 

WASHINGTON. — “My _ pur- 
pose is to make the National 
Labor Relations Act a thorough- 
ly workable piece of legislation, 
that will protect the rights of 
employers as well as employes.” 

So declared Senator Edward 
R. Burke (Democrat), of Ne- 
braska, here this week. Senator 
Burke, who has been conduct- 
ing a vigorous one-man investi- 
gation of the National Labor Re- 
lations Act, stated that he is re- 
ceiving complaints from business 
men regarding the operation of 
the act at the rate of more than 
150 a day. 

He said that after going back 
home to Nebraska this week- 
end to remain for several weeks, 
he will return to Washington in 
August and spend the remainder 
of the summer and fall in an 
intensive study of the act for 
the purpose of working. out es- 
sential changes, which will make 
the law less one-sided and less 
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SAFE ON LIFEGUARD 


prejudicial to the interests of 
employers than it is at present. 

In commenting upon the heavy 
response to his requests for 
suggestions for improving the 
act, Senator Burke declared that 
“it is significant that the com- 
plaints and the suggestions I 
have been receiving don’t come 
from so-called ‘economic royal- 
ists’. 

“Instead, the great bulk comes 
from small businessmen with 
from 10 to a dozen employes. 

“Of great interest is the fact 
that I have received a large 
number of complaints from em- 
ployes themselves. 

“It certainly must be clear to 
every fair-minded observer that 
the National Labor Relations 
Act as it stands is grossly un- 
fair and is in need of sub- 
stantial and early amendment.” 

While the files in Senator 
Burke’s offices are bulging with 
the steady flow of complaints 
concerning the act, the legisla- 
tor said this week that he was 
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ODAY, every new-car sale offers 
alert dealers an opportunity to in- 
clude a set of Goodyear LifeGuards. 


And that means a handsome EXTRA 
profit on every car you sell! 


Quote the cost right along in the total 
price—or monthly payment quotation 
—and see how easy it becomes to 
make this extra profit. 


You'll find it easy to sell LifeGuards 
...Your new-car customers want this 
infallible protection against the blow- 
out hazards of tire failures. 


Goodyear’s big 1938 campaign in 
national magazines is convincing 
America’s motorists that no tire equip- 
ment is completely safe and modern 
without LifeGuards. 


Cash in on this plus-profit opportu- 
nity. See your nearest Goodyear dealer 
at once. He'll gladly cooperate in 
helping you get this extra business. 


LIFEGUARD, a registered trade-mark of The Goodyear 
Tire & Rubber Company, fully protected by patents. 
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MORE PEOPLE RIDE ON GOODYEAR TIRES THAN ON ANY OTHER KIND 





not ready as yet to state what | 


specific changes he will propose. 
That will come later when his 
sampling of opinion is complete 
and, it may be assumed, irre- 
futable. 


Verity, Sebald 
Named To New 
Posts At Armco 


MIDDLETOWN, O.— Charles 
R. Hook, president of the Ameri- 
can Rolling Mill Co., announces 
the election of Calvin Verity as 
executive vice-president and 
general manager and W. W. Se- 
bald as vice-president and as- 
sistant general manager of the 
company. 

Verity started to work at the 
American Rolling Mill Co. as a 
high school boy during vacations. 
At the end of the World war, he 
returned to ARMCO and was 
placed in charge of the indus- 
trial engineering department. 
In 1921, he was elected treasurer 
of the company and on July 
15, 1926, assistant general man- 
ager, in addition to his responsi- 
bilities as treasurer. He was 
elected vice-president and as- 
sistant general manager on Jan. 
7, 1930, and on June 6, 1933, 
executive vice-president and as- 
sistant general manager. 

Sebald, who for several years 
has been Armco’s vice-president 
in charge of commercial activi- 
ties, joined the company in 1906 
as an office boy. In 1912, Armco 
opened an office in New York 
City and Sebald was sent there 
as manager. 

Returning to the general of- 
fices in 1919, Sebald was made 
assistant general manager of 
sales. On January 1, 1924, he 
was made assistant vice-presi- 
dent and on July 1, 1926, vice- 
president. 


MEWA Board 
Outlines Plan 
for Re-hiring 


CHICAGO. — Legislation de- 
signed to solve the unemploy- 
ment problem should take into 
consideration the extent to 
which a particular industry or 
section thereof contributes to 
unemployment, along with its 
capacity to re-employ workers 
without undue burden on its 
resources or profit structure. 

Such is the contention of the 
Motor Equipment Wholesalers 
Assn. board of directors, agreed 
upon at a national policy meet- 
ing here. 

The program was presented by 
Frank G. Stewart, of Washing- 
ton, chairman of the legislative 
committee, in resolution form, 
and adopted by the board. 

The resolution also endorses 
action to end practices that are 
“monopolistic or illegal,’ since 
otherwise it will be “increasing- 
ly difficult for the wholesale 
automotive trade to continue em- 





ployment” of the large number 
of persons now identified with 
that trade. 


Names Manager 


CHICAGO.—Tropic-Aire, Inc., 
announces the appointment of 
Sam Fox as district manager for 
Pennsylvania, Maryland, Dela- 
ware, District of Columbia, and 
South Jersey. 


Catalog is Issued 
ALLENTOWN, Pa. — Bonney 
Forge and Tool Works an/| 
nounces its new Catalog No. 138, 
containing 88 pages and printed 
in pocket size. 














OFFICERS OF CHEVROLET’S graduating class. 


Tampa, Fia., 
James Lee Bigelow, Aberdeen, 
wender, Brooklyn, vice-president, 
N. H., secretary. 


Sloan Talks as 


valedictorian; Noel M. Walker jr., 


Chevrolet’s second 
School of Modern Merchandising and Management graduated 25 sons of 
Chevrolet dealers at commencement exercises in Detroit Thursday night. 
Here are the officers of the class, left to right: James Laurens Ferman, 


Tazewell, Va., treasurer; 
Wash., president; Lawrence A. Hochsch- 
and John Francis Howe, Claremont, 


25 Graduate 


From Chevrolet’s School 





DETROIT.—A reiterated faith | upon forming the habit of work- 


in the long-pull future of the} 
automobile business and of the | 
country was voiced by A. P.| 


Sloan jr., chairman of the 
board, General Motors Corp., 
Wednesday, in Detroit to the 


graduating members of _ the 
School of Modern Merchandis- 
ing and Management founded by 
W. E. Holler, general sales man- 
ager of the Chevrolet Motor di- 
vision, and conducted for the 
sons of Chevrolet dealers. Sloan 
stressed the importance of re- 
lationships in industry and in 
communities and told how a 
better understanding of prob- 
lems is achieved by applying a 
few simple truths in their solu- 
tion. 

“T think the automobile busi- 
ness will continue to be a won- 
derful business,’ said Sloan. 
“and you can’t learn too much 
about its intricacies. I can’t con- 
ceive of anything that will 
diminish the desire of the public 
for motor cars. In the evolution 
of industry and the nation there 
will be a growing demand for 
automotive transportation. 

“T can’t see why the future in 
retail merchandising of automo- 
biles should not be better than 
in the past. Automobile retail- 
ing requires a high grade of in- 
telligence, a broad understand- 
ing of organization, finance and 
related problems that involve 
relationships with many enter- 
prises and many people in all 
communities. 

“It takes what Mr. Holler 
speaks of as the scientific ap- 
proach. The successful operator 
must know how one thing fits 
into another and into the picture 
as a whole. An opportunity to 
get an overall view of the back- 
ground of retail selling has 
been yours in the school for 
sons of dealers. 


“We look on dealers as part- 
ners in our business and earn- 
estly strive to promote better 
relations with them through 
such agencies as the dealer’s 
council and the dealer’s board. 
As business partners, we know 
that the consumer has a lot to 
say about what we do in the 
automobile business. 


“You'll never go wrong in 
learning intimately the details 
of the problems that confront 


you and getting a better under- 
standing of the relationships of 
those problems that involve your 
well being and the well being 
of all.” 

M. E. Coyle, general manager 
of Chevrolet and vice-president 
of General Motors, 


the commencement address, told | 
|the graduates that their future the monthly average of tonnage 
| success depends upon their ac-| for 1936 is taken to represent 
| quiring a proper viewpoint, 


and 


ing intensively. 

Twenty-seven students from 
all parts of the country attended 
the seven-weeks course that 
finished this week. All sons of 
operating Chevrolet dealers, they 
will enter or continue in their 
fathers’ dealerships and eventu- 
ally become dealers themselves. 


The graduates were as follows: 

James Lee Bigelow, Bigelow Chev- 
rolet Co., Aberdeen, Wash.; Charles 
Wesley Brown, Valley Chev rolet Co., 
Mesa, Ariz.; Leonard Lawrence 
Cormier, jr., Central Chevrolet Co., 
Los Angeles; Philip Bradford ee. 
Craig Chevrolet Co., Potsdam, N. Y.; 
Albert Peet Daniels, Cady L. ee 
iels, Inc., Colorado Springs, Colo.: 
George Robert Fellows, Fellows Mo- 
tor Co, Steubenville, O.; James 
Laurens Ferman, Ferman Motor Car 
Co., Inc., Tampa, Fla.; Robert Edwin 
Harrelson, Harrelson Ch2v-olet Sales, 
Inc., Owosso, Mich. 

Lawrence A. Hochschwender, Flat- 
bush Chevrolet Corp., Brooklyn, N. 
Y.; John Francis Howe, Howe's 
Garage, Claremont, N. H.; William 
Milton Hutchens, Newport News 
Auto Exchange, Newport News, Va.; 
Milton Rawson Knowles, Knowles 
Chevrolet Co., Pawtucket, R. I.; Jack 
Kirkman Kohler, Kohler Chevrolet 
Co., Bristow, Okla.; Edward Kowal- 
ski,F.-F. Motor Sales, Inc., Floral 
Park, N. Y.; Ernest Rose Lee, Milan 
Chevrolet Co., San Antonio; Joe 
Luby, The Luby Motor Co., Denver; 
DeWitt McCargo jr., Adams McCargo 
Motor Co., Anniston, Ala. 

Alex McClinchie jr., Pinkerton Mo- 
tor Co., Pittsburgh; Waldo Gwynne 
Page, Riverton Motor Co., Riverton, 
U.; Kenyon Bryan Philips, E. B. 
Philips Chevrolet Co., Abilene, Kan.; 
Portor Prather, Prather Bros.; 
Georgetown, Ky.; Jack F. Stephani, 
Nickey Chevrolet Sales, Inc., Chi- 
cago; Mark Eugene VanRiper, Van 
Riper & Sons, Flat Rock, Mich.; J. 
Leslie Vogel jr.; Les. Vogel Chevro- 
let Co., San Francisco; Noel M. 
Walker jr., Walkers Chevrolet Sales, 
Inc., Tazewell, Va. 


Motor Trucks’ 
Volume Shows 
Slight Decrease 


WASHINGTON. — Commodi- 
ties moved by motor truck in 
May, 1938, reflecting a 19.66 per 
cent decrease in business under 
the corresponding month last 
year, according to the monthly 
survey of truck loadings re- 
leased by the American Truck- 
ing Assn., this week. 

Reports were received 
135 carriers in 33 states, 
aggregate loadings of 449,956 
tons in May as compared with 
560,059 tons in the same month 
last year and 453,343 tons in 
April, 1938. 

The May figures represented a 
reduction of .75 per cent under 
April, 1938. 

The ATA truck loadings in- 
dex figure for May, 1938, stood 
at 92.24 as against 94.88 in April, 
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Advertised Reconditioning Methods Build Sales 


30-Day Turnover Attained: 


es 


Service Volume ineronsod Ss 
= 


By Bethune Jones 
Staff Correspondent, AN 

NEWARK, N. J.—By stress- 
ing thoroughness of recondition- 
ing methods in newspaper ad- 
vertising and other sales appeal 
mediums, Hagin & Koplin, Inc. 
(Pontiac) has found the answer 
to the problem of maintaining a 
normal used car turnover and, 
at the same time, achieved an 
appreciable increase in service 
business. 

Painstaking care in recon- 
ditioning and servicing opera- 
tions has been a strict policy for 
many years at the Hagin & Kop- 
lin firm. But only recently, Ed- 
ward F. Dillon, general manager, 
declared, was the full value of 
impressing these methods upon 
the public realized. 

Confronted with the need of 
breaking a swollen used car in- 
ventory such as prevailed with 
virtually every dealer early this 
spring, the firm adopted the slo- 
gan, “Next to a New Car a 
Koplinized Car Is Best!” An 
advertising campaign was 
launched, featuring that slogan 
and enumerating 30 operations 
in the “Koplinizing” method of 
reconditioning. Also featured 
was the policy of selling at re- 
tail “only safety tested, low 
mileage used cars,” backed by 
a guarantee of buyer satisfac- 
tion and approval by the com- 
pulsory state inspection. 

Has 30-Day Turnover 

By emphasizing the 30 “Kop- 
linizing operations,’ the firm 
succeeded in restoring, and has 
since maintained a normal 30- 
day average used car turnover, 
Dillon declares. 

The stress laid on _ recon- 
ditioning methods, he explains, 
also serves to advertise the 
equal care accorded servicing 
operations and has paid divi- 
dends in increased service busi- 
ness volume on both new and 
used cars. 

Another factor in the success- 
ful merchandising of used cars 
by Hagin & Koplin, Dillon 
stated, was the abandonment in 
March of an outdoor lot in fa- 
vor of an indoor display room. 
Potential buyers, he says, would 
rather talk over sales indoors 
than walk aruond a crowded 
outdoor lot. 

The 30 “‘Koplinizing” methods 
of reconditioning which the 
concern continues to feature in 
its advertising are: 

“1. Body and chassis washed 
and cleaned. 

“2. Motor cleaned. Grease and 
oil removed from power plant. 

“3. Inspection by service 
supervisor for necessary repairs. 

“4. Reconditioning of motor; 
necessary replacements made. 

‘9. Transmission tested, neces- 
Sary repairs made. 

Rear Axle Inspected 
“6. Rear axle construction in- 


Spected, necessary replacements 
made. | 

“7, Front construction in- 
spected; worn parts replaced 


and thoroughly tightened up. 
“8. Steering construction 


checked; adjustments or re- 
placements made. 

“9. Wiring inspected for bad 
connections, etc. 

“10. Wheels removed; neces- 
sary replacements of bearings, 


Washers, etc. 


“11. Brakes inspected; linings | 
replaced if necessary. 
“12. Inspection for necessary 


body and fender repairs. 


“13. Paint examined, refinished 


where necessary. 

“14. Roof or 
leaks repaired or new material 
Mstalled. 








top examined, | 


“15. Roof or top redressed. 

“16. Glass examined and re- 
placed where chipped or cracked. 

“17. Upholstery cleaned, re- 
paired where necessary or ma- 
terials replaced. 

“18. Chassis and 
running gear painted. 

“19. Bulbs, reflectors or lenses 
replaced where necessary. 

“20. Windshield wipers in- 
spected, necessary repairs or re- 
placements made. 

“21. Bumpers inspected, bent 
or broken units replaced. 

“22. Tires inspected; replace- 
ments where necessary. 

“23. Car thoroughly lubricated 
and springs sprayed. 


all black 

































NEW MOTOR REPLACEMENT parts warehouse just completed by the 


Sealed Power Corp., at Muskegon, Mich. The two-story building, with 
61,250 square feet of space, will house all the firm’s products, the shipping 
department and printing department. 


“94, Crankcase drained flushed 
and refilled with fresh oil. 


“25. Radiator inspected, 
cleaned out or repaired as 
necessary. 


“26. Body bolts checked and 
tightened. 


tions checked or replaced; new 
battery installed if necessary. 

“28. Body and fenders cleaned 
and simonized expertly. 

“29. Road tested to check per- 
formance.. 

“30. Last but not least, 
unconditional guarantee 
with every Koplinized car.” 


our 
goes 
tested; 


“27. Battery 


connec- 
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comfort and safety. 


Hicklin to Head 
Truckers Body 


In S. Carolina 


CHARLESTON, S. C.—M. D. 
Hicklin, of Columbia, is the new 
president of the South Carolina 
Motor Transportation Assn. 

G. F. Vaughn, of Union, and 
T. P. Gibson, Charleston, were 
re-elected vice-presidents; and 
Edgar Stanton, Bennettsville, 
was elected to a newly-created 
vice-presidency. Henry Beard 
was elected treasurer, and W. 
B. Love jr. Columbia, was re- 
elected secretary of the associa- 
tion. 

Four members of the associa- 
tion were chosen to represent 
the group at a motor carriers’ 
rate conference in AEA. 


“YOU BET 


MONROE'S 
BEST 


YOU CAN BUY” 


@ Automobile dealers have an important selling 
feature when the car they sell is equipped with 
Monroe shock absorbers, sway bars and struts. 
This combination is recognized by car owners 
everywhere as contributing greatly to riding 


For twenty-one years Monroe has pioneered 
better riding comfort. During that time more 
than 6,000,000 cars have been equipped with 
one or more Monroe products. Today Monroe 
stands for advanced design— precision manu- 
facture—and dependable performance. 


If you are interested in offering greater riding 
comfort and safety in your car consult Monroe 


engineers. 


Manufacturers of Monroe Hydraulic Shock Absorbers, 




























MONROE 


Links, Sway Bars, Transverse 


Struts, Rubber Shackles, Tire Pumps, Bumper Jacks and Spraytex. 
MONROE AUTO EQUIPMENT COMPANY...MONROE, MICHIGAN 
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Each succeeding almanac 


larger and more valuable! A rr @ re ¢ i a G t h @ | 


NUMBER OF TOTAL PAGES 


NUMBER OF EDITORIAL PAGES 


The ONLY Year Book in the Inst 
present day demand for Adverin 


Low Cost and { 


THE 1938 AUTOMOTIVE ALMANAC—now beginninj fil 
dustry—will again this coming year be more valuablore 
fore. The Almanac is the only book of its kind ser A 
industry. Only in its pages can all of the vital statisticgta 
year finds the Almanac becoming more valuable anpce 
number of users—hundreds of letters have already }re 
book will be published. Your Almanac advertisements < 


the industry—dealer, jobber and manufacturer alike: 











Some of the 355 Features in 


NUMBER OF ADVERTISERS Complete Passenger Car Registrations, 1930-1937 _ Lists of 42 Years Auto Registrati 

Commercial Car Registrations, 1930-1937 Chronology of Automotive Dev 

25 USED 4 EDITIONS Monthly Production Table—1930 to 1937 Financial Structure Automotive 
“ “ Makers’ Percentage Table—1930 to 1937 Exports of Automobiles and Coml C: 
Registrations by States by Per Cent Increase Price Classes, Cars and Tru 19: 

Who’s Who—Personnel of Industry Automotive Advertising Expen 
Complete Listing of all Vehicle Makers Dividend Payments, Automotivaanies 





NUMBER OF PAGES OF ADVERTISING Miake Reservations for Ave 
and Extra CopieN ( 


GEORGE M. SLOCUM 


rai Automotivel 


New York 
51 East 42nd Street The Newspaper of the lus 


MUrray Hill 6-0104 bD E T R Oo i T 
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Ppth Annual Edition of the 


| s 
a 





To Non- 
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ngiry which meets the 


oTiNg Economies thru 


ons Life? 


nin fifth year of service to the in- 
abl@re indispensable then ever be- 
ser} America’s largest, fast moving 
ticjta of the industry be found. Each 
anpeessary to a constantly growing 
ly }received asking when this year’s 
1ens attention from all branches of 


ike 


nie 1938 ALMANAC 


Analysis Automobile Financing 
Truck Equipment and Trailers 
Used Car Sales Analysis and Prices 
Successful Sales and Service 
Gasoline Consumption by States 
National Highway Statistics 
Automotive Wages and Hours 
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What they say about the ALMANAC 


Packard 

We frequently refer to the helpful infor- 
mation it contains—M. M. Gilman, General 
Manager, Packard. 


Studebaker 

I keep it on my desk and find it most 
useful—Paul G. Hoffman, President Stude- 
baker. 


A. M. A. 

—and I am glad to have a copy—Alvan Ma- 
cauley, Automobile Manufacturers of Amer- 
ica. 


Buick 

I am very grateful and find this infor- 
mation very useful—C. A. Chayne, Chief 
Engineer, Buick. 


Nash 

—which serves the purchasing department 
as a dependable reference.—H. E. Long, 
Director of Purchases, Nash. 


Ford Dealer 

Hope you are going to publish your Alma- 
nac as usual.—W. L. Hughson, Ford Dealer, 
San Francisco. 


Chrysler Dealer 
The 1938 issue cannot reach us too soon.— 
Cc. E. Fay, Chrysler-Plymouth, Boston. 


De Soto Dealer 
We find its use to be invaluable.—S. C. 
McDonough, De Soto-Plymouth, Cleveland. 


Hudson Dealer 
It is invaluable to automobile dealers.— 
W. E. Butler, Hudson, Chicago. 


Chevrolet Advertising 
I am sure will prove of help.—C. P. Fisken, 
Advertising Manager, Chevrolet. 


Campbell-Ewald 

I am sure I will find it very helpful.— 
J. J. Hartigan, Vice-President, Campbell- 
Ewald. 


Aitken-Kynett 
—and for the 1937 Almanac which I very 
much appreciate having—W. E. Goldman, 
Aitken-Kynett Co. 


Cadillac Dealer 

I consider it worth the entire year’s sub- 
scription price.—F. W. Pabst, General Man- 
ager, Don Lee, Olds & Cadillac. 


Hudson Purchasing 

I shall find it most useful—Charles A. 
Oostdyk, Vice-President in Charge Pur- 
chasing, Hudson. 


Cadillac Service 

The information which we have been 
using is for the most part figures of motor 
car registrations and service station po- 
tential—F. W. Spikerman, Cadillac Service. 


Studebaker Purchasing 

—and know that I will derive a great deal 
of good information from it.—B. Peterson, 
Director of Purchases, Studebaker. 


G. M. Corporation 

I have taken it home and included it in 
my library.—W. S. Knudsen, President Gen- 
eral Motors Corp. 


Chrysler Corporation 

Will make an informative and useful ad- 
dition to our library.— B. E. Hutchinson, 
Chrysler Corp. 


Chrysler Corporation 
It is even better than the past issues.— 
K. T. Keller, President, Chrysler Corp. 


Chrysler Sales 


—Fred Zeder—expressed a wish for one. 
J. E. Fields, Vice-President, Chrysler Corp. 


Chevrolet Service 

I would like you to send me another copy. 
- C. M. Davenport, Chevrolet Service Di- 
vision. 


Republic Steel 
It will prove quite useful to us.—C. W. 
Ruth, Republic Steel. 


Fisher Body 


Found it to be most complete.—W. S. 
McLeon, Fisher Body. 
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Effective Follow-Up System Boosts Repeat Sales 


AUTOMOTIVE NEWS, SATURDAY, JULY 2, 1938 


Small Dealer’s Service Dept. 


Gets 70% of Car Buyers 





Special to Automotive News 

SANDUSKY, O.—The Over- 
meyer-Ball Motor Co., here is a 
small dealership in a compara- 
tively small city but its lubrica- 
tion business is very successful 
and is much the same in princi- 
ple as has been found in large 
cities. 

Year in and year out for many 
years, the company has been 
operating an up-to-date service 
department and has used the 
lubrication department as the 
basis for contact with its cus- 
tomers. Its service and lubrica- 
tion business has carried the 
load in good times or bad. 

Several years ago, realizing 
the importance of lubrication 
and lubrication follow-up in 
contacts with owners, C. F. 
Ernst, service manager, devel- 
oped a small lubrication booklet 
to give to all new car purchas- 
ers. The caption of this booklet 
is “Lubrication Will Save 80% 
of Your Repair Bills; Reduce 
Operating Costs Anywhere From 
1¢ to 1%4¢ Per Mile”. This book- 
let has the name of the owner 
and his address and the infor- 
mation on his car, filled in on it. 

It contains a personal message 
to Dodge-Plymouth owners and 
a complete but simple story on 
the lubrication of the various 
parts of the car. It describes, 
moreover, the special lubricants 
required for various parts of the 
car and why it is to the advan- 
tage of the owner to return to 
the dealership from whom he 
bought the car, to get the proper 
lubrication service. Included in 
this booklet is a card with 


Gillespie Heads 
lena Group 
In San Antonio 


SAN ANTONIO, Tex.—Frank 
M. Gillespie, of Herpel-Gilles- 
pie, (Ford), was elected presi- 
dent of the San Antonio Auto- 
mobile Trade Assn. at a special 
election of officers this week, to 
fill the vacancy of Marcus H. 
Clark, Marcus H. Clark Motor 
Co. (Pontiac), who resigned 
since he is retiring from busi- 
ness. 

Carroll Cartwright, Carroll 
Cartwright, Inc. (DeSoto-Ply- 
mouth), former treasurer, was 
elected vice-president, and J. 
Frank Hagan, Guarantee Motor 
Co. (Graham), was named 
treasurer, succeeding Cartwright. 

O. R. Mitchell, of O. R. Mitch- 
ell Motors (Dodge-Plymouth), 
was elected a director, filling 
a vacancy on the board caused 
by Clark’s resignation. 
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spaces for the mileage and the 
various services which are per- 
formed. 

A copy of this card is kept on 
file by the dealer so that a quick 
reference can be made to find 
out what an owner needs when 
he comes into this dealership for 
service. 

Through the effective mer- 
chandising of its lubrication 
service, through the medium of 
this small booklet, and using up- 
to-date Alemite lubrication sell- 
ing programs, the Overmeyer- 
Ball company has been able to 
keep 70 per cent of its owners 
coming in regularly every 1,000 
miles for service. An inspection 
of the lubrication sales figures 
for 1936, 1937 and 1938 is in- 
teresting: 























VIEW OF THE LUBRICATION department of the Overmeyer-Ball Motor Co. 




















1936 
Chassis Gear Number Average 
Lubricant Lubricant Motor Oil Total of Cars Per Job 
BEES, sinsesivns . $109.70 $ 30.86 $113.18 $253.74 111 2.29 
FEB. varoenns 103.65 7.24 137.20 248.09 115 2.15 
MAR. 158.30 14.83 149.15 322.28 150 2.15 
APR. 184.70 111.06 160.75 456.51 164 2.78 
MAY 179.05 103.28 136.50 418.78 150 2.78 
TOTAL $735.40 $267.17 $697.78 $1699.40 690 $2.43 
1937 
Chassis Gear Number Average 
Lubricant Lubricant Motor Oil Total of Cars Per Job 
A | ‘cujSieecvinusertens $100.30 $ 49 $135.75 $241.00 87 2.77 
UE. idadecavestuchuiie 113.05 2.65 107.35 223.05 96 2.32 
MAR. 156.15 4.55 153.65 314.35 133 2.36 
MN Bvwsiscectunets 154.00 124.60 213.15 491.75 137 3.58 
MAY 186.75 127.90 205.70 520.35 157 3.31 
TOTAL $710.25 $264.65 $815.60 $1790.50 610 $2.93 
1938 
Average 
Chassis Gear Motor Wheel Number per 
ub Lub. Oil Packs Total ofJobs Job 
SIs tities Beate $ 8.95 $130.35 $256.85 100 $2.57 
NG 5sctave : $109.25 $ 10.85 $109.40 $ 229.60 90 $2.55 
MAR. . 142,35 43.95 138.80 $13.00 338.10 130 2.60 
APR. 161.55 173.85 164.20 14.00 513.60 144 3.56 
MAY 152.25 130.93 127.65 22.65 433.48 137 3.16 
TOTAL . $682.95 $368.63 $670.40 $49.65 $1771.63 601 $2.95 
Regardless of business condi- | 
tions, the lubrication volume | kept pace with the modern trend 


over these three years for the 
first five months of each year 
has been approximately the 
same, and in 1938 it is actually 
higher ($1,771.63) than it was in 
1936 ($1,699.40). The lubrica-~ 
tion volume has amounted to ap- 
proximately $4,500 a year. In 
other words, even in this small 
dealership, the lubrication de- 
partment alone accounts for ap- 
proximately $2,250 a year in 
gross profit. 


The Overmeyer-Ball company 
sells anywhere from 100 to 125 
cars per year and has an aver- 
age of 100 to 115 cars per month 
in the lubrication department. 
The number of lubrication jobs 
runs on the average of about 


of modernization in the service 
department. In the fall of 1936, 
he modernized the lubrication 
department, using the special 
factory-approved lubrica- 
tion background. 

A display of parts is on the 
wall next to the lubrication de- 
partment so that the operator 
can explain to customers why 
various special lubricants are 
required for the proper lubrica- 
tion of their cars. This modern- 
ization has kept their lubrica- 
tion department in tune with 
present business trends and it is 
one of the outstanding service 
departments in Sandusky. 

Ernst considers that his lub- 
rication department is the basis 
of his whole service operation 


one-half of the total number of | 2nd also realizes that repeat new 


repair orders, so it is easy to see 
how important the lubrication 
department is to the whole 
service operation. 


The accompanying picture 


shows that Proprietor Ball has 
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SHOWING HOW lubrication volume of the Overmeyer-Ball Motor Co. 


(Dodge-Plymouth), Sandusky, O., 


ditions. 


remains constant despite business con- 


car sales can be traced to the 
regularity with which the re- 
peat buyers came in month after 
month to his department for 
lubrication. An inspection of 
the firm’s own follow-up cards 
shows buyers who have bought 
cars from Overmeyer-Ball for 
many years, and between pur- 
chases were in regularly every 
1,000 miles. 


Dec. 5-10 Is Set as Date 
For ASI Show in Chicago 


motive Service Industries show 
will be held at Navy Pier, Dec. 
5-10. 


The show is sponsored by the | 
Motor and Equipment Manu- | 


facturers Assn., the National 
Standard Parts Assn. and the 
Motor and Equipment Whole- 
salers Assn. 


Set Anti-Diversion Drive 

DIXVILLE NOTCH, N. H. (UTPS). 
—Orin M. James. president of the 
New Hampshire Good Roads Assn., 
has been authorized by that or- 
ganization to represent it in a cam- 
paign for ratification of an amend- 
ment in the November election to 
prevent diversion of state gasoline 
road toll and motor vehicle fees to 
anything but purely highway pur- 
poses. 








« which has been 


(Dodge-Plymouth), Sandusky, O 
an important instrument in keeping 70 per cent of its car owners coming in regularly every 1,000 miles for service. Effective fol- 
low-up and merchandising are credited with maintaining lubrication volume at an even keel, despite business conditions. 





Carrying Charge is Ruled 


Not an Interest on Balance 


Special to Automotive News |cha rge, including insurance, 

LITTLE ROCK, Ark. — The | amounted to $232.80. Holland’s 
Arkansas supreme court, in a/ defense was that this amount 
decision returned June 27, held | exceeded the legal rate of in- 





that the “carrying charge” 


terest which might be charged 


charged by automobile dealers! on the balance owed. 


on sales made on “time payment” 
plans is not considered as in- 
terest on the balance owed, 
but as a contract whereby a 
purchaser agrees to pay a higher 
“credit” price for an automobile 
than would be its cash price. 


“For this reason,” the high 
court ruled, “a charge of usury 
cannot stand against a dealer 
where such ‘carrying charge’ 
exceeds the 10 per cent per an- 
num legal maximum, which 
might be charged as_ interest 
against the balance owed on the 
purchase of the car.” 


The supreme court thus re- 
versed a Mississippi circuit court 
jury verdict, under which J. P. 
Holland and been relieved of 
paying a balance owed the 
General Contract Purchase 
Corp. under a contract by which 
Holland purchased an automo- 
bile from the Barnett Auto Sales 
Co., Blytheville, March 13, 1937. 
The dealer had sold the contract 
to the corporation at a discount. 


The high court, reversing the 
lower court’s verdict, entered a 
judgment against Holland for 
$778.05, with interest from Oc- 
tober 3, 1937. The cash price on 
the car purchased by Holland 
was $1,532, it was said. The 
credit price, including insurance, 
was $1,764.80. He paid $182 
cash and received $600 credit on 
his purchase by trading in a 
used car. The negotiable promis- 
sory note which he executed 
was for $982.80. The carrying 


NAME 


Profession or Business | Home Phone 


CHICAGO.—The annual Auto- | 


Date Delivered Final Payment Dote 


Serial Ne. Motor No. 


Glover Assumes 
New Position As 
Reo President 


LANSING.—Col. Fred Glover, 
of Detroit, took office Monday as 
president and general manager 
of the Reo Motor Car Co. 


Glover was selected to head 
the company last week by the 
board of directors, who face a 
proxy battle at a meeting July 
12, called by Rowland Campbell, 
chairman of the board, previous 
to Glover’s appointment. Camp- 
bell has been seeking proxies in 
an effort to replace the old 
management. 


The new president succeeds 
Donald E. Bates, who resigned 
as president, after being with 
the concern since it was organ- 
ized in 1904. 





Bantam Final Assembly 
Lines to Start Tuesday 


BUTLER, Pa.—Additional men 
go back to work July 5 when 
final assembly lines in the local 
factory of the American Ban- 
tam Car Co. resume activity. 

Operations in the body di- 
vision and sub-assembly lines 
opened up June 27. 


William Ogg Fitzgerald’s famous 
cartoons appear exclusively in Auto- 
motive News. 





Car Sold By 


License No. 


ADDRESS 


Business Phone Job No. 


Make Type Yeor 


Door Key No. Ignition No. 


OWNER FOLLOW-UP RECORD 


CONTACT 





REMARKS 


PORTION OF THE OWNER follow-up system employed by the Overmeyer-Ball Motor 


Co., Sandusky, ©... 


through which the firm has been able to retain 70 per cent of his 
' car owners’ service needs, 
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VS, SATURDAY, JULY 2, 1938 


Week’ s 41,780 Lifts 6-Month Output to 1,302, 284 












New England 

Middle Atlantic 
South Atlantic 

E. North Central .... 
E. South Central . 
W. South Central 

W. South Central 
Mountain States 
Pacific States .. 
















TOTAL 








NEW ENGLAND 
Maine 
New Hampshire 
Vermont et 
Massachusetts 
Rhode Island 
Conecticut 

MIDDLE ATLANTIC 
New York ... 
New Jersey 
Pennsylvania ...... 
SOUTH ATLANTIC 
Delaware 
Maryland 





























































Virginia 
West Virginia 
North Carolina 
South Carolina 
Georgia 
Florida 
E. NORTH 
Ohio 
Illinois 
Indiana 
Michigan 
Wisconsint 
E. SOUTH CENTRAL | 
Kentucky 
Tennessee 
Alabama 
Mississippi 
W. NORTH CENTRAL | 
Minnesota 
Iowa 
Missouri 
North Dakota 


Nebraska 
Kansas 


Arkansas .............. 
Louisiana 
Oklahoma 
Texas . 






Montana 
Idaho 
Wyoming 
Colorado 
Arizona . 


Utah 
Nevada 


California ......... 
Oregon ys 
Washington 







TOTAL... 





Plant Activity 


Bantam 

Buick... 
Cadillac-LaSalle 
Chevrolet 
Chrysler... 
DeSoto. 
Dodge... 

Ford 

Graham 

Hudson 
Hupmobile 
Lincoln 

Nash 
Oldsmobile 
Packard 
Plymouth 
Pontiac 
Studebaker 
Willys 


Geographical Analysis 


April, 1938-1937 
COMMERCIAL CARS 


State 


District of Columbia . 


CENTRAL _. 


South Dakota . nae eee 


W. SOUTH CENTRAL _... 


MOUNTAIN STATES 


New Mexico ......... 


PACIFIC STATES .... 


‘Estimated by AN” 


Unit Pct. 
1938 1937 Loss Loss 
2,381 4,715 2,334 49.5 
6,318 10,633 4,315 40. 
4,619 8,871 4,252 47.9 
6,552 12,559 6,007 47.8 
2,348 5,685 3.337 58.6 
4,244 7,925 3,681 46.4 
4,244 7,925 3,685 46.4 
1,659 3,516 1,857 52.8 
3,243 5,495 2,252 41. 


35,722 67,832 32,110 47.3 
by State 
Unit 
1938 1937 Loss 
2,381 4,715 2,334 
452 701 249 
115 307 192 
112 424 312 
1,081 2,025 944 
158 357 199 
463 901 438 
6,318 10,633 
2,979 4,431 
1,167 1,949 
2,172 4,253 
4,619 8,871 
149 222 
474 817 
153 329 
897 1,615 
phate 482 1,017 
891 1,951 
367 759 
875 886 
331 1,275 
6,552 12,559 
a oe Ae ae 1,486 3,252 
1,993 3,142 
1,050 2,010 
973 2,105 
1,050 2,050 
2,348 5,685 
Bos 652 836 
648 1,638 
575 2,042 
473 1,169 
4,358 8,433 
1,016 1,848 
851 1,463 
900 2,216 
296 335 
hr eats 235 313 
os 456 752 
604 1,486 
4,244 7,925 
pier. 382 976 
ne 432 932 
nee 903 1,655 
2,527 4,362 
1,659 3,516 1,857 
279 557 278 
284 606 322 
124 210 86 
350 839 489 
151 376 225 
230 507 277 
188 335 147 
53 86 33 
3,243 5,495 2,252 
553 dees aphieeeereeee 2,268 3,476 1,208 
397 905 508 
578 1,114 536 











. 35,722 67,832 32,110 


final assembly to start next week 
rate unchanged on usual five days 
maintains previous three-day week 
figures to work around three days 
continues on two-day week currently 
two days planned for this week 


averaging about three days’ work currently 
still operating five days; rate unchanged 


lines closed down currently 
will get around two days this week 
operations still pending 


rate firm on five-day work-week currently 
continues on usual three-day basis this week 
pace slackened on two-day basis currently 


about two days on previous rate 


maintaining usual four-day policy this week 
operations unchanged on two days currently 
projection up sharply on three days this week 


assemblies shut down currently 





Current ¢ Output 





AN’s Production Estimate 


Rises As June Weeks Ended July 2, June 25 


Touches 180,670 





Week Same Week Total Six 
Ending Week Ended June Months 
By Pete Wemhoff July2 1937* June 25* 1938 1938 

Associate Editor, AN GEN. MOTORS 15,565 49,950 16,250 72,142 510,159 
DETROIT. —A slight contra- | *Chevrolet 10,000 30,000 10,000 46,000 351,005 
seasonal gain will push car and Buick 2,965 6,200 2,994 13,051 73,904 
truck production to 41,780 units Oldsmobile 1,000 6,000 1,506 5,910 38,915 
the current week, ending July Pontiac i 1,200 6,375 1,350 5,456 34,645 
2, compared with a revised total Cadillac- LaSalle 400 1,375 400 1,725 11,690 
of 41,355 units a week ago and | FORD 12,365 27,850 12,365 46,287 350,667 
124,560 vehicles in the cor-| +Ford .......... 12,000 27,000 12,000 44,900 338,500 
responding period of 1937. =| Lincoln-Zephyr 350 800 350 1,330 =—-:11,590 
an ae ar is ons Lincoln 15 50 15 57 577 
ee ae ae CHRYSLER 7,150 24,800 7,150 35,025 250,620 
aad it fo considerably under +Plymouth 4200 11,500 4,200 20,400 125,530 
May’ 5 210, 183 units, still is much | *Podse 2,000 9,500 2,000 9,500 73,395 
healthier than expected. The in-| Chrysler 600 = 2,200 600 §=©3,100 8 =30,150 
dustry’s six-month total pro- DeSoto . 350 1,600 350 2,025 21,575 
duction, on the basis of June | PACKARD . 600 3,200 600 3,150 27,585 
projections, is therefore 1,302,- | +HUDSON 400 3,400 400 2,130 25,045 
284 units. This 3 915,069 om +STUDEBAKER 1,452 2,423 70 2,985 19,759 
AN’s Production in the first six | NASH 648 1,800 653 2,622 15,009 
Estimate months of|*WILLYS .......... + 1,467 177 177 7,879 
1937 and - +BANTAM ...... + + £ 1,932 
1988 period. ©| GRAHAM ...._ ...... 320 90 500 ~—s-1,679 
ak + + + 265 
of AN’s prev- | *MISCELLANEOUS 3,600 10,040 3,600 15,650 91,685 
ious estimate —_—_- errr rw\mDOOr>"Du onanCnWml’>D ?——— 
of roughly 2,- +TOTAL.... 41,780 124,560 41,355 180,670 1,302,284 

000,000 output | *Revised. fIncludes trucks. tClosed. 


during 1938, 
this would 
leave about 
700,000 cars 
and trucks to 
be produced 
during the 
last half of 
the year. That 
this is likely 
can be drawn 
from the fact 
that opera- 
tions as a 
whole figure 
to be rather 
slim during 
the normal 
July - August 
model change- 
overs; which 
would leave 
only four 
months in 
which to as- 
semble 700,- 
000 units. 


The current 
week’s 400- 
odd _ increase 
is directly at- 
tributable to 
Studebaker, whose boost from 
70 last week to a projected 1,452 
units currently offsets drops at 
Oldsmobile, Willys and Graham. 

With Oldsmobile trimming 
operations about one-third, the 
General Motors total for the 
current week fell slightly to 
15,565 units, as against a re- 
vised total of 16,250 units a 
week ago and 49,950 in the same 
period of 1937. 

Of the current week’s total, 
Chevrolet continued in the van 


178,060 New Passenger Cars 
Registered in May 


DETROIT.—Including an estimate of 5,245 units for Wisconsin 
(which prohibits publication of official figures), May new pas- 
senger car regisirations total 178,060 units, a decline of slightly 
over 7 per cent from the 192,243 new cars registered in April of 
this year, and compares with 391,697 unts registered in May a 
year ago. 


The final total for the month is slightly below, but within the 
range of the previous estimate of 180,000 units, made several weeks 
ago by Automotive News. 


The May registrations bring the national total for the first five 
months of 1938 to 817,652 units, as against a total of 1,636,120 reg- 
istrations in the corresponding period of 1937. 


May’s New Truck Sales Seen 
Near 33,000 Mark 


DETROIT.—May truck registrations will exceed AN’s previous 
estimate of 32,000, it was evident this week with all states re- 
ported except Wisconsin. If the latter’s registrations hold true to 
form when an estimate is available next week, it is quite probable 
that the month’s final figure will touch the 33,000-unit mark. 


A total of 32,206 registrations are already reported by the 48 
states so far heard from, and Wisconsin is expected to account for 
approximately 800 sales, which would raise the month’s figure to 
just above the 33,000 mark. 


The 48 states so far reported accounted for a total of 63,974 new 
truck sales in May a year ago. 


_— 








Passenger Car Registrations 
Four Months, Plus 48 States for May 











with 10,000, followed in order May 1938 1937: Unit 

by Buick’s 2,965; Pontiac’s 1,200; May Pos. 1938 Pos. 1937 = Pos. Less 

oe io. and Cadillac- | Chevrolet ... 42,661 | 1 | 201,430 | 1 | 339,167 | 2 | 137,737 
. i ! | ' 

With a June total of 46.287 Ford 34,454 | 2! 172,660 | 2! 404,390 | 1 | 231,730 
and a six-month figure of 350,- | Plymouth 27,090 | 3 | 110,599 | 3] 213,761 | 3] 103,162 
667 units, the Ford divisions | Buick 14,358 | 4 | 66,807 | 4]! 82,642! 7] 15,835 
geal ol ee Dodge 9,713 | 5 | 45,836! 5 {| 117,496! 4] 71,660 
ing to AN’s estimates. Of this, Pontiac 8,689 | 6 | 42,210 | 6 | 92,927 5 | 50,717 
Ford itself accounted for around | Oldsmobile 8,614 | 7 | 39,810 | 7 | 85,554 6 | 45,744 
eee re = Packard 4,650! 8 | 21,364| 8| 47,228| 8! 25,864 
Ford’s total output a year ago | Chrysler 4,502 | 9 21,118 | 9 | 38576 | 10 | 17,458 
was 27,850 units. Hudson 3,497 | 10 17,690 | 10 | 43,017 | 9] 25,327 
aie" te ne ee De Soto 3,231 | 11 | 15,824 | 11 | 31,895 | 13] 16,07) 

’ Ole oO ss ; 

$198 tomelniag ‘ sempectnatess | 2,899 | 12 14,494 | 12 | 33,008 | 12 | 18,514 
the same as a week ago, with | Studebaker — 2,836 | 13 14,473 | 13 | 33,627 | 11] 19,154 
24,800 units being assembled a|Cad.-LaSalle 2,437 | 14 10,970 | 14 | 18,242 | 15 | 7,272 
a aa. eee June | Lincoln 1,575 | 15 7,889 | 15 | 11,713 | 16| 3,824 
month figure 250,620 units. | Willys 1,023 | 16 5,900 | 16 22,960 | 14 | 17,060 
Plymouth accounted for 4,200 of | Graham 356 | 17 2,152 | 17 | 6,234 | 17 4,082 
Pere 0B gag PE a nen Phere Miscellaneous 230 1,164 | 1,505 | 341 
Chrysler about 600 and De Soto 

350. TOTAL 172,815 812,390 1,623,942 811,552 
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New Passenger Car Registrations, 4 Months’ Total, 1938-1937 

















Registration figures are compiled from the records in the secretary of state’s offices and published as released weekly in Automotive News. When all states have been reported, the entire _ 
table is reprinted, usually not later than the tenth of the following month. 
| IRYSCET TENERAL MOTOR: FORD NON- 
| | 2 5 
; = = ‘= at NM 
! & ° 3 2 = 2 7 3 
STATE sisgisiiiatl«al@!/2i/2lela]|e2 elalilel/-e.lel2lele] = 
E Else /2/S/ Fb /4/eale)/elel|s | sleisgl/alagisglzeia E ial 
= 2 = = ° 5s | 2 = e = © ° 3 4 ° c e S 3 $ = ~ ° 
So 1aia a = a, 0 o | a | O | Ge = fs a ~ O;/HPIia2zl a | Ale | Se = ie 
Alabama 738 72 64| 307 606; 1049 333 24| 2092 28| 194) 204| 2875) 1436 22| 1458 10} 132 46 81 35 52 5 5743 Aris 
37] 100| 116| 782| 1224) 2222] 348| 20| 3541! 58) 329] 367| 4663) 4325|  39| 4364 1| 418] 104] 174] 86] 137] 2 12171 | 
Arizona 38) #453) 59) 116) 221; 449] 150) 11) 499) 14) 70) 69) 813) 374) 29) 403 8| 44) 37) 58) 21) 26 7 1866 | Am 
37] 139] 113] 339] 675| 1166] 210| 16] 1033) 38| 176] 155] 1628) 835| 51| 886] 20) 120) 112| 95| 74| 65) 3 4169 | 
Arkansas 38 99 63| 316 662; 1140] 251) 13) 1791) 14} 157| 219| 2445} 1420| 32| 1452 2| 51 48 | 78 29 15 1 5261 
'37| 128] 105] 591| 1266| 2090| 275| 11| 2337| 48/ 218| 485| 3374] 2593] 47| 2640] 17| 133] 74| 88] 141| 64] 9 8630 | 
California 38] 1306| 1583) 2736) 4917| 10542| 3789) 424) 9299| 364| 2326| 2445| 18647] 8164) 735| 8899 281| 840! 584| 1234] 1188| 623] 156 42994 Col 
37] 2285 2354| 7290] 10477 22406] 5908! 482| 15925| 978] 5623) 5450| 34366] 16065}  870| 16935] 465 1629 1314] 2358| 2207| 3953] rel 85805 — 
Colorado a 738 157| 118) 305 589| 1169 466) 33| 1552! 27! 305! 185) 2568} 1309 65| 1374 22| 201| 140] 98 83} 47 6 5708 Cor 
971 321| 282| 749| 1775) 3077| 641) | 29| 2540] 82 | 553 | 6653] 4398] 2893 84| 2977 55| 6506] 335| 242] 223] 199 11 | 12023 Dal 
Connecticut *38| +197; 219) 444] 1201 arte 901) 98| 1454! 95| 449| 506| 3503) 1307 66| 1373 37! 144| 140] 388| 169) 29) 15 7859 De 
971 370} 420| 1310| 2212| 4312 1099| 112| 3125] 248] 903] 1232| 6719] 3280 100| 8380} 164] 448] 4538] 1081] 441] 279] 12 17239 flo 
Delaware 38) 34| 27 61 191 313 198| 16) 469 20; 133] 118) 954 294 12 306 | 24| 11 82 18 6 2 1716 ” 
87 80| 33] 124 335 572| 211| 25| 733 32| 263] 241! 1505 686 19 705 3 88| 25] 188 56 28 1 | 3121 — 
Florida *38] 158) 104) 368! 1062! 1692] 733) 97| 1676) 109) 389] 361| 3365] 2299 211| 2510 31| 266| 145! 287] 104 152 | 69 8621 Ge 
i 371 390| 221! 1051| 2614) 4276] 1126) 107| 4012! 218] 996| 821] 7280} 5124 318| 5442 89| 680| 180| 629| 224] 297 sat 19201 fds 
' Georgia "agi 154| 114) 472| 1284| 2024 835) 60| 2755) 84| 537| 343! 4614) 2788 113| 2901 13; 278) 190} 310] 193 68 19 10610 Ids 
971 347| 210] 1477| 2989| 5023] 927] 55] 6111/ 127| 938] 870| 8028] 6900 192| 7092 34} 639| 350] 683| 449| 181 10 22489 il 
t Idaho ..®©'38 68 42| 135] 319 564 130 5| 683) 3| 99) 95| 1015 562 28 590 19} 138 40) 22 82 30 2494 
371 118 96| 362] 707) 1283] 197 3| 1485] 5| 241] 198] 2074) 1481 45| 1526 34| 257| 120| 67) 191 50 2 5604 in 
Illinois 738] 1319| 1330| 3222) 6611| 12482] 4241) 287] 12129| 448) 2585| 3257| 22947} 10707 §35| 11242 180| 1139) 1370| 1567 3873 sal 40 52379 In 
i 37 2632 | 2140] 8034| 13268) se07al 4698| 345] 17280| 8381] 5164| 5954) 34272] 23816 692 aaaal 299| 2650| 2927| 2852| 2373| 836 eee! 970538 — 


— 
Ss 
= 


Indiana 738] 485| 489) casi 2830| 4780] 1326! 101; 5382| 129| 1014) 1000) 8952] 4697 154| 4851 42| 558| 270| 332| 563| 181 nl 20551 
371 1011| 922] 3165| 6900] 11998] 1737! 80] 9530| 220] 2560] 2768| 16895] 12174) 214] 12388] 157| 1568! 768| 786| 1613| 794 74 47041 





























































































































Iowa 38) 220| 123| 534| 1546) 2423] 744| 19| 4906 25) 439] 561| 6694] 4108 76| 4184 41| 288) 241| 152) 217] 86 12 14338 Ke 
971 367!) 209] 1034) 2567| 4177] 819| 27] 5561! 61] 811] 1064] 8343] 7021 105} 7126 76| 623| 388] 294] 400] 185 6 21618 i 
i Kansas ~~ ~°38)«3$156) 132) 347| 889) 1524] 381! 15| 2554| 23) 300) 387| 3660) 1825 58| 1883 14| 240; 126) 97| 107 | &7 3 7711 . 
971 378| 323] 1166) 2875) 4742] 790! 20] 5796! 70| 950| 1176| 8802] 5463 111} 5574 387| 949] 354] 296] 368) 116] 11 21249 ‘tie 
Kentucky 38} 235, 99) 517| 1267; 2118| 485) 24| 2623; 40) 338| 400| 3910] 1815 48| 1863 14| 208) 90! 132 | 63 5 8505 Lo 
f 371 308] 195] 1275| 2175! 3953] 552) 25) 3564] 85] 618] 740] 5584) 4387 53| 4440 89| 277| 214] 373] 279] 162 6 15327 i 
Louisiana 38 350 | 67| 464) 1004| 1685] 395) 20) 2299; 20) 280| 243) 3257) 2517 103| 2620 H 152| 74 ios taal 87| | 8123 | 
| 371 220) 112] 803] 1696] 2831] 354 17| 2910} 58] 410) 344] 4093] 3765 95| 3860 15| 236] 183] 203! 186] 108] 11 11726 iu 
Maine 7381 80) 69) 185) 421 ed aae| 21 762| 44| 198! 279| 1614) 621) 25| 646 6| 105) 56 sai 70 17 1 3337 
971 124) 1389) 563) 891] 1717] 394) 25] 1525] 67| 489] 592] 3042] 1539) 45| 1584 43| 265] 189} 208} 179) 47 3 7277 i 
Maryland  °38| 277| 149) 502| 1391) 2319] 828| 34] 2279 I 374| 463) 4047) 1421) 47| 1468 14 a7 al 320| 140! 77 5 8714 
‘ 371 423| 278) 1116] 2184) 4001] 808] 38] 3743] 130] 693] 897] 6309] 3754| 102! 3856 30| 387] 167] 481] 280] 113 6 15630 i 
Massachusetts 38] 494! 330] 1537| 3384| 5745] 2205! 164! 4482) 276| 1721| 1373! 10221] 4300! 208) 4508 52) 520| 505| 858) 396) 82| 45 22932 
371 1109| 694] 3737] 5389| 10929] 2299| 244] 8270! 508] 3147| 2774] 17242] 10289] 295] 10584] 215! 1164| 1239] 1964] 987| 352| 4 44722 i 
f Michigan *38| 481| 360! 1089] 2363) Saal 2271| 175| 5828) 227| 1050! 1342| 10893] 7829| 373) cars 107| 763| 365| 575 eal day ia] 25569 
: 371 1088| 1219] 4806] 8745] 15858] 3380] 174] 11940| 509] 3425] 4689] 24117] 26254 575| 26829] 291] 2741| 1043] 2056} 564) 855) 18 74367 = 
Minnesota *38| 425| 296) 800 saai| 4086] 1110) 37) 6243) 69] 683| 881| 9023] 5158| 139] 5297 36| 413!) 430| 357) 436/ 135 18 20231 M 
i 371 623] 538| 1475) 3581] 6217] 1188| 49] 6614] 127] 1163] 1451] 10592] 8993) 191] 9184 95| 646| 657) 537) 665) 314 8 28915 i 
Mississippi 381 48| 45] 161 476| 730| 327 ;| 1596 13| 122} 142! 2207] 1222 28! 1250 {| 35| 39) 32 5 6 2 4307 
371 +90) 75) 3827) #1115] 1607] 298 2| 2376] 21] 196] 291! 3184] 2662 46| 2708 1| 122} 52} 92) 39] 42 3 7850 a 
: Missouri *38| 526) 588| 1340| 3247) 5701] 1321| 69 iia | as 1207| 1194| 11525} 4984! 204| 5188 40| 431| 441| 532) 343] 288 7 24496 N 
371 640] 836] 2674) 5993] 10143] 1626] 91] 11151] 222] 1843] 1903) 16836} 9758| 254] 10012 92| 736} 429) 861| 680| 266| 45 40100 ™ 
Montana *38| 136| 52| 213| 399 oral 259) 11 882} 18! 164| 108) 144 684 | | 721 10| 121) 120) 86| 86) 27 1 3414 N 
371 234) 94] 402|/ 846] 1576] 300 5| 1940! 26] 335| 273] 2879) 1576| 61| 1637 20| 304] 278); 162) 193) 40 5]. 7094 f 
Nebraska *38| 155| 83| 255) 872) 1365] 420 7 2443| + 18| 253) 319) 3460] 2202) 66| 2268 14 155! 148] 100! 101 sa 3 7678 N 
871 192] 134] 526) 1452) 2304] 526 8| 3476| 39] 459] 551| 5059) 3659) 83| 3742 12| 254] 165] 176] 188] 108 5 12013 “ 
Nevada 38] 27 14, 40 82| 163 74 ‘ 188! 13) 51 32} 36. 160 22 182 s| 19/ 32) 20 15 2 1 804 N 
371 +55) 30! 121 203; 409] 109 3| 318!) 19) 40 69| 558] 274 22| 296 6| 57| 70| 44) 55! 20 1515 - 
New Hampshire 381 #33| 27) #«+%80) 206) 346] 172; 12) 382! 22) #115) 100) 9803} 289 16, 305 3] a] 41 | Sol 13 2 1659 N 
371 +#$+‘77| #«=%‘%52| 3845) 533) 1007] 256 15} 1057! 32! 329| 263] 1952] 982 29! 1011 82| 149] 165] 182{ 120] 71 2 4691 a 
| New Jersey °38| 741) 513) 1695) 3354| 6303] 2726) 235| 4853] 228| 1343! 1931] 11316] 3820] 228] 4048 a 459| 520) 960 sic} 199} 20 24350 d 
’37| 1201| 1029] 3992| 5132] 11354] 2866] 261| 7407] 509] 2491| 3299] 16833] 7935) 289| 8224] 188] 987| 857/ 1988] 950) 513| 37 41931 = 
; New Mexico 38] «51 od 125| 262 a 153 4| 576 7| 73) 71| 884) 463 12! 475 | 37{ 21 48| 22 16 1977 d 
371 +107) 50! 243) 439) 839] 190 4| 992 17| 140] 129] 1472} 783 27| 810 8| 122} 30) 70| 64) 82 1 3448 - 
New York 38] 2444| 1533] 5016| 10594| 19587| 8405) 673! 12636! 850) 4246| 4506| 31316] 10332) 750 peria| sl 1211| 1191! 2583) 1059| 426{ 160 68728 d 
371 3482| 2671/10781| 15816! 32750] 8712| 801] 20409| 1542| 7880| 7660] 47004] 24003] 1109] 25112] 429] 2576] 2082/ 5275| 2490) 908) 80 118706 . 
North Carolina *38| 209 101/ 431| 1248) 1989] 666! 29| 2979) 64] 318! 404] 4460) 2541! 85| 2626 7| 239 ail aaa 70| +65 3 9733 } 
’37| +352| 144| 935) 2547| 3978] 758| 35| 5424) 71| 646] 822| 7756 5430| 115] 5545 28; 503) 161] 406{ 110! 200 5 18692 - 
North Dakota *38| 45| 32/ 92) 275| 444] 135) 5! 1107! 7\ 86) 97) 1437] 1038) 20! 1058 | 53| 69/ 20/ 48| 23 3155 ( 
37] 39) 37] 111] 345) 532] 109 2| 1175| 12] 140] 131] 1569} 13815 22| 1337 4} 85] 73] 23 51 24 1 3699 
Ohio 38] 1024] 766| 1880| 4599) 8269] 2614| 189! 8024) 219] 1585] 1998! 14629] 6916! 222; 7138] 162) 865! 533| 852! 627| 232| 27 33334 ( 
’87| 2447| 2342| 6646] 12878] 24313] 3780| 273] 18284| 579| 4374] 6146| 33436] 25680 566| 26246] 556| 2936) 1838] 2380] 1948] 2347) 39 96039 
; Oklahoma *38| 184/ 128) 446| 1181! 1939] 697| 48| 3479) 43| 477| 512) 5256] 3293! 138] 3431 5| 198] 107) 153] 141 88 6 11324 ‘ 
’87| +254| 217| 877| 1788] 3136] 670| 20| 4291 96| 790| 927| 6794] 4426 141| 4567 34| 323) 173] 269) 257| 139| 16 15708 ; 
Oregon 738} 185! 141) 386! 594! 1306] 399 19| 1459) 29) 220) 338| 2464] 1020 71| 1091 57| 178| 212] 132/ 131 77| 29 5667 ] 
a ’37] 301| 293] 788] 1513] 2895] 601| 238] 2747) 72| 574| 616) 4633] 2912 121} 3033] 143] 416) 456] 245) 328! 343 7 12499 , 
Pennsylvania *38] 1609! 1047| 2702| 6374| 11732] 4082| 267! 9431| 328] 2362| 2307! 18777] 6637! 334 Saat 128} 931! 816! 1385/ 1190! 338/ 40 42308 
. ’37| 3545| 2628) 8228] 15172! 29573] 4633| 304| 17222| 711/ 4917| 4944/ 32731] 19866| 581| 20447] 455] 2648 2282| 3345] 2584] 913] 120 95098 
Rhode Island 38} 84, 50! 165| 516) 815| 334 29! 612) 40) 222) #192{ 1429} 632 38! 670 4| 63) 61] 142] 82 10 6 3282 : 
___'87] 238] 232| 554| 1266] 2290] 358 33| 1380| 62] 498| 447] 2778] 1585 75| 1660 51| 192] 191] 878] 116 58 7 7721 : 
South Carolina 38] = 81 48| 255) 559) 943] 290 7| 1489! 23) 116{ 191] 2116) 1379 41| 1420 é| 184 35/112) 37 19 4 4876 ' 
___*87] 129) 94] 549] 1290) 2062] 329) 8! 2655) 28) 252| 353) 3625) 3142/ 48) 3190 1} 409| 42! 302] 110] 139 2 9882 
South Dakota 38] 3-50! rf 141| 350! 571] 146 1; 990) q| 91; 104); 1339} 818 11 829 6| 48! 85! 28) 53 18 2977 
r 87] 96) 54] 218) 535| 903] 178 -1| 1240] = 8|_ 159] +163) 1749} 1244| 25| 1269 7| 86| 86) 64 65; 23 4252 : 
Tennessee 738} 211| 126) 553| 1224| 2114] 585! 37) 2883) 51| 388! 400! 4344) 2298) 67| 2365 14 172 al 198| 121 44| 20 9535 
BT 297] 287) 1872] 2495| 4401] 484) 22) 3832) 95] 630] 557| 5620) 4373 73| 4446 35| 386] 368 yo8| 333| 225 | 16231 
Texas 738] 813! 389| 1715) 4551) 7468] 2603! 203! 10061| 247) 1738) 1319! 16171] 10915| 411! 11326 39| 738) 364| 704| 658! 205) 41 37714 
87985) 482] 3173| 6360) 10950] 2010] 118) 11199) 268) 2377] 2034] 18006] 14128} 372] 14500 78| 1830| 499| 1246] 1073} 445) 30 48157 
Utah 38} 59! 68! 161 238\ 526] 144 7| 607! 17; 86! 94! 955) 601) 24 625 22} 95! 47| =47{ 98 16) 3 2434 
. . ae 37] +95) 107| 379) 668) 1249] 194) 6] 1222! 8| 218) 231| 1879) 1185 54| 1239 69} 203) 122} 1389} 213 72| #17 5202 
Vermont *38]} 23/ 35 68! 218) 344] 140 2) +305 10; 85! 61! 603) 261 6| 267 51 27| = 46|+~=—28 it 1 1378 
ee 37] +41| 36] 195) 375| 647] 155| 2] 582 29) 138| 155) 1061) 610 7| 617 5| 89 62; 93) 40! 35 1 2650 
Virginia 38} 253! 165) 569| 1454| 2441] 721 27| 2994| 58|) 347! 411| 4558] 2757| 88| 2845 25| 182| 98| 244] 117) 90 11 10611 
BT] 296) 299) 1046) 2434) 4075] 657) 32] 4851 52| 611| 751| 6954) 5209) 114| 53238 84| 382| 126 467| 178 92 11 17642 
Washington *38]} 240! 183! 416) 871) 1710] 535! 31! 1539) 43) 422| 413\ 2983] 1235 81) 1316 46| 262) 133] 180/ 213 65| 24 6932 
So a 346| 1075| 2304| 4129] 942| 30] 3735] 102/ 1184) 873| 6866) 3886 110| 3996] 103} 809} 3878] 390! 564/ 451| 16 17702 
West Virginia *38| 152) 119' 279) 750) 1300] 373! 19! 1550! 33! 195! 196! 2366) 980)! 44) 1024 26; 128! 64| 123| 105) 48 12 5196 | 
ee ee 87 343 | 277| 784 | _ 1790 i 3194 ce 460| 28| 3020! - 57| 544) i 447| 4556 ; 2659 | _ 67| 2726 63} 282] 152| 306| 235] 137 3| 11653 
*Wisconsin °38] 335| 289! 956) 2441| 4021] 1252! 64! 4770 71| 921; 932! 8010] 4305) 111! 4416 41! 410) 1010! 335! 335) 95 10 18683 
ss ___ 87] 622) 499) 2468| 3975) 7564] 1378| 58) 7164] 131] 1870] 1982| 12583} 9210| 190| 9400] 133] 839| 2926] 689] 826] 254| 13 35227 
Wyoming °38| 72) 42) #110) 219) 443] 111 3/506) 4| 77| 52| 753) 427] 20| «447 7| 59| 41) 40) 34 20 1 1845 
ren ___ 37] ~=75| 48) 249] 484) 856] 176! 2| 835) 8| 159] 145) 1325} 808 28! 836 21| 138 58| 58) 71 43 | 3408 
District of Columbia ’38] 206; 107 440) 1032! 1785] 683' 59! 1072) 61! 245) 366! 2486) 1051; 60! 1111 3{ 101{ 83] 179) 134] 25 14 5921 








oe Se __ 37] 283; 239| 870| 1652| 3044] 619) 49) 1806) 89] 583] 549| 3695) 2347| 109| 2456 31] 215| 38] 455] 210) 82 10 10236 
Four Months’ Total ’38]16616/12593/36123| 83509 |148841 
37129431 |24251 |91177|165845'310704 
*Wisconsin estimated for 1938. 


52449| 3746/158769| 4787/31196|33521 |284468]138211| 6314|144525| 1796|14193|11595|16714|11637| 4877| 934] 639580 
61335! 4140'258315) 9405/63997 |69527 |466719]313284| 8981|322265| 4818134002 |25355|/36068 26077 |17157| 1258] 1244423 
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New Commercial Car Registrations, 4 Months’ Total, 1938-1937 [Steel Price Cuts 


e 
Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York City area by Sherlock & Arnold. Seen BR} Offering 
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ntir = l e ay 
ae ots is | | 3 i 8 Stimulus toCars 
— : 5 : E e| & |§ =| : F + 5 5|3 212) ¢ = (Continued from Page 1) a 
8 2] 6 E s|\ 3 si|EI= |3ilsi| s = 5 8 g 3 £/=/ = © rapidly increasing costs in the 
| </6/S5 |/Aj6/6 lf] Ss |tls| se |S |e le lala le les ™ face of declining purchasing 
| 2220 | power. 
| ama 38 1026, 1 172 666) 87 ; | 235, 19 a| “al ‘an ‘I S| Tar he: Kielce pelons annbeneel 
Ki Ba a oa 85| en a ‘glu 8 ‘| 10! 716| by the Great Lakes Steel were: 
im , 85) 44 85 area: 
Arizona K | oe é pa : | 1228 | hot-rolled bars, $2.35 a hundre 
an 37 | | 455 | | 103 372} 102 r 4| 1 116} 4 = 3 dh a ~ 31 2445 | hot-rolled strip-on sheets, $2.25; 
1866 kansas 38 950| 12 ost 833) 74) 305 é| 7 $| 3| 68 | cold-rolled sheets assorted, $3.30; 
Ar 269| 2| 38| 18 6| 3| 2 40 ets as ; 
—— 3 255 7a HT i900 7272 865| 105| 236| 110| 5| 107| 80|125| 145] 8294 | cold-rolled strip, mill run, $3.20; 
4109 ’38| 43) 2) 2653) 52| 4| 1078| 27| 1900 | ling stock, 20-gauge, $3.45, 
5261 California ’37| 38] 13] 3050| 113| 11] 1302| 43| 3620 ns 170 0| 28 1041} 94] 204 2 "| 245 = 64| 147 eee —- on “* g 
UE ehhh et oo 181; 9| 48) 27 ide Detroit, within 
saat do 472 184, 2 Prices outside Detroit, wit 
2994 Colora 3+ |_| 759 2 | 246 | 1048 212 36| = 26 61 2| ei| 14 3| 25 25 a és et Sa ae ght 
a Co t a 328 13| 139 374 zone, were quoted as five cen 
Sons Connecticu "37 | 12 12 731 ra 10 156 28 810 ue a above the Detroit prices. Fi 
Semen 38] 3 224 1 32 | 677 | new prices approximate reduc- 
ie k 5 27 2} 1| 25 202 oe ae eos tions of $3 a ton. 
7239 ; ; | | i 2 | 9; 909) 126 284, 25, 47| 26 6| 32 2437| Added to this, however, is a- 
caoe orida 38 18 195 373 
1716 37 | | 106 i| 19 1| 367| 20| 1875] 203 30 é| 815] 37| 67| 64 11| 30] 58 : a saving that approximates an- 
0) — 250| 8| 1001) 117 306; 21| 35, 10| 1 other $2 a ton in freight rates 
362i | Georsis 37 | 1884 i 3| 429 19| 2433 13 15 3| 379 20) 31 ‘| | 11| 33|_'8 5 oat through the designation of new 
9201 738 297 68 270) +57, 9 | 187 | ‘| | H ql al as and closer base shipping points 
0610 | Idaho 37 , 438 _ 81 486, 91] 48| 1| 212| 1| 26) 4 39 3 1469 in addition to Pitsburgh. Here- 
2489 i 38 510 50 785 2142) 362 1395| 59| 182| 83 4| 36| 108| 18| 44] 8063) tofore, “Pittsburgh-plus” has 
—) = 37 24 | 308s! J 1 136s]11 4085] 724 : 1806 139] 98] 20| 82 = : 94] 12416] amounted to $5.80 a ton, but in 
5604 244 5 6| 932] 216| 7 803 14) 33) 6 af 12| 4057] the Detroit market there have 
2379 rt 58| 32 = 87 il 100| 5 53 29] 6466] been certain modifications which 
2379 7| 1| 1540 12 777| 2| 2084 x 66 
1053 > 252 875 15 "7 5 3191 reduced the schedule to a defer- 
551 lowa 38 3 1190 5 a a 697 7 42 4566] ential approximating $4 a ton. 
551 37 1292 = 13| 1637 21 
1041 ; 707 423) 86 10 325 2 | ‘| ; ! 1765} The new rate will average about 
i 371 || agr Ls 110 LE 275| 4| 1610 931 2| b42| 4 39 23] 4374] $2. 
618 eee 26| 63) 24 6] 2781 One trend of the decentraliza- 
Ti | Seatecky | i eas 334 | 950 250 i 17 449 12| 62] 21 od “| 2873| tion of the steel industry, as 
249 a a 1 a 2) 3611. 7 3 2135| technicians describe the read- 
505 | Louisiana 1 | 675 " at | | ool 17 “| 4 a2 “| 3 6\ 16 | 3 | 3224| justment, probably will be to 
moo 31 909 si|_ “| 2i1| | 1908 j < 3! 1117| Make competition in the Detroit 
327 Maine aa 112 438} 50) 5 | 7 51 28 ‘i | 5| ir ; ‘| 1881] 2area a little more difficult for 
123 37 ! al 64 2| z 112 12 i oe a 17 72 . Slane concerns which have no units 
726 218 386 H "9 | 218 al 4 1 i ’ | a7 1762) established here 
337 — ‘37| 23| 16 930 25 ‘ 266 sao] 148| 16] 2 299| 24/40 Al _1t]_2160 
, 1146] 182) 5| 4| 31 
71g | Massachusetts 37 71 : 1485| 6 z 3| B31 ; se) ar4| 86) 12| 477| 105 68| 73 21/116) 1 ae — ee a 
630 288| 18 428| 15 7 oe 
Se 31| i ‘I i844) 3 12 a8 43] ieee! Gss| 137| 2| 492| 28| 101| 127 “Te |'3| 33] 7912] MILWAUKEE.—The Seaman 
722 2| 597| 17| 59] 22 20| 17| 18| 32] 3547] Body Corp. here, division of the 
565 3) 1| 1139 1082} 134) 10 ’ 
| a | 3| | 13a] 108] 4| 394] 40| 1889 zia|_4t| 11 733| 17| 88| 26| 2| 45| 33| 4 55| _5108|Nash-Kelvinator Corp, has. in- 
867 : 1| 359 1; 19) 2 1936| Stalled a press which produces 
341 Mississippi oan 3 122| 1) 57 5 | 94 3| 42 é | 4 é | 3 : 8597|a one-piece metal automobile 
231 37 1120 S 166| 1| 15638 163 4 
— | i 8; | 1934 418| 36| 1333] 311 aos 32) 108 | 13| 35] 27) 9] S205 Sea ee et ae 
307 — | 3| | 3074| 180) 17 ere] $8| e702 B71 18) 12 = w8|_ 38 1 a| 520} 8604 of cowl, in one stamping. 
4 375 1 8 1 The press weighs over 1,000,- 
496 — 31 | 574 | ci id 5) 560 5| 26 3) 303 | 2 | |_ 38 ‘ 1| | 1774 | 990 pounds and is automatically 
oy | Nebraska 511 458 7a 6 321 | ‘| | 8| 7% 9| ; 2281 controlled by special electric 
aa 3+ | = 465 152| 2| 790 ct 17 ao 5 apparatus. 
578 738 = Pe 3] 3 For a fresh automotive viewpoint, 
ms | Nova ||| at 7 PB | a ed ; | S| al | at a a| Se a a, Some, erg 
e . 
er Set ai a{ 320/3| | 83| 1] 387 él | sl 101 @|_7 5 14| 4] “| 2] 358 
15 oe esti eset we ge gest a 10 14| 10 st 98 | 165 23 21| 70| 20| 12] 4424 
| ‘37 76 . 43| 1798 19¢| S1/ €86| 41| 1997] _381| 43| 28| 633| 153) J 28) 40) 103| | 3 = 
591 ' 5 1| 5 2 
350 | New Mexico a | | a7] izi | 8a 28) fol 23! 178} 3| 38 3| | 3| 16| | i| 1458 hae 205A 
~ 21| 1203| 310| 180| 102) 51| 47| 203| 23 9896 
77 *38| 99|195| 2584| 187|128| 1382) 22| 2251] 703| 41 
a tis 37 | 1260) 4059 418|189| 1198| 79] 4691 1493| 67|143| 1557| 433] 189| 99|191| 75| 262 3| 119| 18699 
= North Carolina "38 1166 7 Bs 768} 112) | 2| 444| 29) 43 4 | : a "| < tear 
a of 7 | 1787 25 | 484| 11| 1870] 279| 23) 9| 497] 57| = = 1 
3g | North Dakota "38 ie " say | aaa] | test | asi vi | tl | ‘| al 0p 
392 saa 9 313) 10| 17| 744) 50| 86| 46, 5| 40] 88/ 15| 58| 5185 : 
—— Ohio 38| 19| | 1643| 71| 11| 630| 30| 1309 | saal eel vel enel Ge a1) ttame 
55 781| 103| 63| 1146] 85| 185| 104| 24| 7 | 58 
99 = a onl a sa . tds 145|. 5| | 463) 12) 44) | | 5| 12! 21) 10] 3063 . 
34 | Oklahoma = al 4a | 301/ 22; 1| 539| 16| 48| 11| | 18| 15| 10| 10] 4338|NICKEL ALLOY STEELS NEEDED TO 
4 I “I - 3 7 “Se 137| 10) | 161,13) 40 17, | 9| 19| 17| 8| 1334|CLEAR HIGHWAYS NEXT WINTER 
24 — 37 |_765| 13| | 205| 24| 853] 193] 40) 12| 272] 20) 31) 19| | 30| 17) 4) 12 ase nel 
4 | | 80| 126| 202| 95| 23| 75| 89| 39) 54 ll is h 
=a , 1| 149| 29; 860) 28] 1573) 424! 11 11| 10 Up north where snowfall is heavy, 
. |) = ‘37 [184 (129| 3542| 277| 21| 1488) 46| 3728] 1018) 46) 49| 1586) 255) 317) 156) 82) 126) 197| | 119] 13345] nenway. traffic during» winter 
99 a 2| 137, 6| 1) 47) 14| #131 30) | | 53] 12 6! i | | R 3| 987 months depends entirely upon the 
ef aed nal 2] air] 2} sor] 6] aoa) _tel_ol_|_ 62] 0] 2] tol 1) 6] ot . “Tit gi feet antone Soles of uneut E 
; 7 i 54, 5] 2 [ 7| 24| | o 38 - 
a5 South Carolina 38 | Goi; 1) 4) 126) | 463) 54) 5 14 aoa 16} 64) 4) | 11) 13) | 2607 | ing equipment is the Rotary Snow 
“ 37|_1| | 807| 6] __|_ 246) _5| 1059) 126) 25) 14) see a ot ae es ee ce aes 
76 South Dakota 38] | | 233) 69! | 208 4 . a 3| 18} 166 | 7 | 1| 12] 843]is a loader which scoops up and 
82 37 | | 253) 8} | 78) | 287] —— a ah he ee 12 7|2870| discharges into dump trucks, 
77 Tennessee 38| 1) | 1082/9) 4) 259 39) 77) 154) 3| 5) 448/ 1) 36 & 23\ 36! 3) 4338 | handling more than a truck load 
7 37] | | 1264] 46| 3) 412| 44| 1535] 324) 10| 4| 552) 4! 56) 16) | 23) _ 1388 per minute. High speed, heavy- 
a T "38 2| | 3756) 71| 6| 817| 7| 3704) 370| 31| 12| 1301 39) 202) 17; | 46| 73| 50 7 iare duty machinery of Gis Wal ae 
35 ene 37 3988| 108| 9| 972| 15| 5594) 645| 102/ 32) 1556) 33) 177) 35 92) 87) 22! utilize the best materials. Difficulty 
31 38) || 230) 4) 1) 62) | 171) 36) 5| | 148] 2) 34 | | 9! 4] 3 1 714) was experienced with early day 
14 — ‘37, | 344] 11| | 123} | 395) 87] 7| 1| 159] 6/ 17| | 18} 10) 5! 1185) snow equipment due to failure of 
57 V 8]. .| 1| 136) 2] | 47) 3] 134) 17; | | Bt ch 2 5) 1 i pr parts Seertonted from convennenas 
34 ermont 197 1| 2; 228) 11) | 70!| 1! 357 71| 4 | 76 2 10! 5 3 5 3 steels. 2 en a heat- rea e icKel- if 
02 gt ne [9 9161 5 8631134. 5 3! 246) 9 51 3! =| «3! 8! 6! 9 2670|chromium steel, containing 34% 
78 Virginia 38/13) 2| 1086 | | 3 ats 5 ase 247' 12! 1! 354| 8| 59) 14| | 18! 25 | 3| 4420 | Nickel, was tried for the heavily & 
50 ’37| 16) 4) 1658! 15} | 352] 6] 1634) 24 370/19! 39! 14! 21\ 26 22) 24] 1920| Stressed main rotor shaft. This ag 
li Washington 38 | 557| 14| 5! 233| 5] 406) 146) 13) 6) 370) 19) | 9 | 47! 20: 10! 37) 3360] Material proved so successful that ¢ 
12 . || see Sei 0) oer) ee ena 4/10" 91 1) ~1602| Other Nickel alloy steels have been |= 
42 ————=57-11 “$ll | “73! 7 162! 14| 362 105! 5) es bed 4 ‘ specified. Gears in “Snow King” 4 
32 West Virginia al 2; | 9981 42 1) 260| 16| 895] 208| 17 239|_5|_78|_44|_1/ 20| 26) | 7| 2860] Ret nism are now being made ff 
D2 ———————"——"aar i, eee) el ot) ee) Oe Cs 8! 1) 431| 17!) 92) 24) 2) 12! 20) 12) H 3275| from a Nickel-chromium steel Ht 
6 Ci Wisconsin 137 oa 1519| 144/ 9| 546! 14| 1783] 358! 55) 5! 581! 20) 126) 49) 8] 41! 34 91] 5383 ‘yooys pue ssaJje ‘ 
3 oss 1 [48318 67 [ 156) 22) 5 95 9) 4 5) 2) 3! | 560 ysty ‘ream AAvay 
83 Wyoming K | {| 249} 21; | 74) 2| 251] 32! 9| 2! 188} 3] 15] 11 Be. 7 a pueysyyIM OF 
27 Die a | 64) 1 ts 1 i) sas} US) CUS) Ch) 2) a 
15 lairict of Columbia 38/18) 8 283] 8! 3 143| 5| dost 134) 3i a] ga] of 7] Bl al ol 6 | 1098 sesh _ 
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American; Philadelphia Inquirer; Cleveland Plain 


Actual top and bottom prices on 1935, 1936 and | | d ¢ ‘9 hi P . 
1937 Cc | 3 
Used Car Index Used ars, as advertised in local newspapers se ar e ing rices cous a ao ieamepats yo sg Posner 1 


of current week. SEDAN prices only used in this com- 
apolis Journal; Oklahoma News; Los Angeles 












































































































































































































































































































































The average used car eg nen te co-nperatine, include: Boston I : L aN 7 An « 
— = a lobe; N. : imes, orld-Telegram, Journal- (As Advertised, Week Ending June 18, 1938) Examiner, Herald & Express, Times; Seattle Times, 
Gia a iuke ania os Sas : Boston New York Phila. Cleveland Detroit Chicago St. Louis Birm. Minnea. Okla. City Los Ang. Seattle Natl. Avg, 
High Low || Buick “HI” “3718 $750-$850]$785-8825/$045-8745|8497 18595-87758 3695 -$895 8829-8899] 8685-8786 
i Jan. 29... $572 $501 36] 535 __| 545- 650| 595 | 495- 595] 399 | 495- 575| J | ao | ; | 595- 695) 745 | 550- 600 Ou 
Feb. 5. 564 484 °35| 365 | 425- 465] | 295- 445) 245 | 365- 395} l l | | 569- 745] 378- 443 T 
a sssneenssees aoe aon Ruick 37 | | 795- 950] 845- 865| l | 795 l l | | | 985 | 855- 900 | 334 
Feb, 96 555) 502 «|| 90-00" «= 736 |_545 ] | 595 | 595- 795} l | (645 | —sés|: 799 | 636- 676 | tise 
al 556 496 35] 410 _|_489- 595] 395- 495] ] | 395- 445] | [435 | | | | 425-476 | low 
Bee. BD... ..nceseess 556 493 Chevrolet —°37| 485- 575] 350- 495] 485- 505] 445- 545] 379- 425] 395- 475| | 575 | | | 595 | 695 | 492. 557 he 
Mar. 19 ow 38 fon || Master 36] 335. 435] 295. 445] 325- 465] 295. 415] 169- 345] 325- 395| | 395- 425| 425- 495| 335 | 375- 535| | 328- 437 . 
Apr.2.......... 550 500 °35| 265- 365] 185- 350] 275- 305) 195- 300| 197- 200] 245- 345] | 245 l | 295 | 205. 325] | 244. 323 40 
Apr. 9 ............ 55% 499 ||Chevrolet °37| 485- 595] 475- 575| 495- 525] 445- 595] 487 | 465- 495] 545- 585| 595 | 595- 628] 575 | 500- 715) 699 | 530- 590 70 
Apr. 16 ............ 552 501 Master "36| 425- 475| 425- 475| 345- 435] 340- 445] 299- 350] l [ | 498 | 395- 545| | 390- 460 we 
| so ae 4ee || De Luxe | 325- 350| 310- 325| 245- 325) | | [389 325-335) 319-35 | 
May 7 ......... 553 497 || Chrysler Six °37] 610- 695| 490- 695| 595- 675] 585- 679] | 575- 625] 745 | | 695- 775] 795 || | 636-723 ea 
| May 14 .............. 538 485 36] 595 | 385- 549] 485 | 385- 525} | 425- 495] 595 l | 499 l | 467- 520 pe 
May 21 enn... S42 488 735 [399 | 345. 445] Sas-aas| B67 ——[ 345 375[ | ~ +——l-ase-ane, | 
i. - edi es 97 agg «(|| Chrysler = "37 795 | 685- 699] 675- 725| 775- 795| 535- 647| | __ | : | 865 | | 722- 754 | spo 
MR ieatictenat 540 488 || Fight *36| 745 | 549- 650) 595 | | 445 | | | ] | 745 | | 616- 636 | eac 
EY SE Scdeatails 519 473 °35] | 395- 495] | | 479 l he ae ee ce | 437- 487 | $50 
De Soto aay | 565- 645] 525 | 648- 685| 547- 619| 495. 585) 675-695) | | | 695- 735| 799 | 618- 661 a 
"36 | 395- 495] 445- 495] 475- 535] | 425- 545] l 395 695 | 639 195- 543 
Used Car Stock 35] | 445 | 365 | 400- 425} | 295 l «| 397 Sa | | 380- 385 m4 
S] h Ch Dodge °37| 625- 675| 450- 635| 515- 695] 495- 685] 470- 547| 545- 595] 595 745 | 695 ||: 595- 725] | 573- 659 pa 
| as eers *36| 490- 535| 295- 525] 385- 485] 325- 495] 345- 425] 395- 475| 395- 495| 465- 545] 447- 545] | 350- 565] | 389- 509 | pa 
°35| 363- 445| 245- 390] 360- 395] 295- 375] 245- 299] 280- 395] 425 1345 | | 365- 445] — | 325- 390 $5, 
Akr on Dealers Ford °37| 375- 545| 375- 495| 365- 445| 365- 515| 335- 437| 365- 495| 445- 575| 435- 515| 465- 539) 395- 525) 459- 585| 405- 565) 404- 522 os 
; : | Standard 36] 295- 425| 225- 425| 295- 375| 245- 445] 185- 245] 285- 365] 385- 395] 345- 395] 335- 475| 295- 425| 355- 469) 345- 475) 300- 410 
| ak a eae, eee a *35| 235- 255| 145- 295| 150- 259| 165- 295| 120- 199| 195-235, 199 | | 247- 319) 295- 305| 245- 325) 205- 345) 208- 290 = 
healthy condition in the Akron | Ford °37| 420- 550| 395- 590| 395- 525] 355- 525| 395- 495] 425- 485] 495- 595| 550- 565| 499. 595| | 425- 595| 575- 615) 488- 560 
automobile market, finds local] DeLuxe 36] 375- 435| 375- 449] 287- 415| 265- 445] 275- 295] l 295- 425] 428- 485) |: 350- 495) 479 | 341- 430 Su 
dealers confident a oe up- "35 | 279- 350] 245- 265] 175- 295] 175 l | 319- 395} 295 ~—s|-: 365 | | 265- 297 ; 
| definitely ahead in the near fu- | Graham _37| | 495 | | | = | T+ 795 =| 645-645 | ro 
ture. i | Td Cd ] _ 5 | |_| 345- 375] | 361- 371 it’s 
_ L. Taylor, puanes ¢ -~ *35| | | 295 | 325 | | 235 | 295 | a | | 288- 288 r 
kron District Automobile] Hudson Six °37 | | | 665 | | 675 | | | | 670- 670 ; 
oe pescmedl peony = be al 369- 445| 375- 495| 410- 485| 365- 475| 397 | 295- 375] . | oe + |__| 549- 695] 394- 433 7 
wale me & good culling season 35}_395 | 395 | |_195 | 3 | | | é 445_ | 339- 350 | 
by Sept. 1, at least. Hudson *37| | 750 | | | | | | | se | O48- 618 of 
Increased sales within the past | Eight °36| 485 | 545- 595) | 495 | | | | | | TEs 508-525 ce 
few days, particularlly of new 35 | | | | | 425 l | l (495 ne 
ee ee eae feeling Of | Hudson — 37] 399_| 445_| 475-495] 485- 495] 395. 485] 445. 565| 475 | 585 || 615 | 695 | 504. 528 - 
association’s board of directors | Terraplane °36| 299- 315| 325- 450] 360- 445] 345- 375| 295 | 365- 595| l —_t__| 445 [495 | 366- 427 
at its recent meeting, Taylor °35| 289 | | | 375 | 225 | 225- 345] | | | 395 | 318- 336 ' 
said. LaSalle °37| 735- 945| 895- 995] 825- 875| | 875 | 795- 925] l Nl | 845- 995| | $30- 935 i 
= Used car sales for the past °36| 580- 665] 525- 695| 635 | 695 | 445- 497| 545- 625| 695 | | 695 | | 775  ~—«|:«O21- 664 0 
. week totaled 365 units, 15 more °35| 395- 535) | | 475 | | 445 | l 15>. | | 460. 495 f 
ae Sue nee orev leg | Lincoln. _°37| 875___|_745- 845| 795 | 845_——*|-635- 797| 795 __—| l ] | 845- 985) | 791- 848 
dropped from 114 to 104 in the | Zephyr 36) 595- #5 575- a5 675 | 585- 695| 466- 595] 595 | | | | | 595- 745) | 584- 661 
last week, dealers feel that the *35 | | | l l | ] l | 
increased movement of — Nash °37| 575 | 495- 595| | 575- 595| | 475- 535| l l | 595 | 543- 579 
| = CBint “that ‘will open up brisk | Fayette 36| | 295 | 385- = 375 | | | | | | |__| 352- 355 , 
{ new car dealing within a short \ 
| time. Nash °37| 585 | | | 698 | 565 | 595 | | l | 645 | | 618- 618 ty 
C aneneEreres S *36| 395- 475| 295- 485] 485 | 339 465 | l ] l l | 395 | | :396- 441 . 
| 360 l l ] l l l | 7 | 302- 302 ‘ 
ommittee ets Olds Six °37| 675- 699| 485- 725 645- 675! 595- 665| 488- 597| 595- 645] 475- 517 | 695 | 775 | 725- 795, 845- 869) 630- 704 Pp 
ASME Nominees °36| 439- 555| 375- 595] 445- 595] 395- 455] 365- 467; 425- 530) z l 475- 500, 613 | 445-525 
°35| 362- 440| 295- 475| 365- 385) 295- 425) 245- 325) 295- 355) | | 395 | 395 | | 331. 404 ‘ 
NEW YORK.—Nominations for | Olds Eight °37| 725- 795| 795 | 685- 695] 675 | 575- 697; | | | | 795 | 703- 737 g 
officers of the American Society 36] 575 l | 595 | 475- 485 [495-545 | ttC=~idS:(‘(<i‘i‘;SC*dSCOC;*;*;*;C#@d;#«AOS}«G25| | 527- 565 n: 
fas" ant Gece” ene 35] 599. 5| 95 | 5 se | 
will be held by letter ballot of | Pontiac Six °37| 595- 715| 565- 725| 585- 685] 545- 595| 499- 545; 315. 635| | 745 | 658- 695| 650 | 565- 695, 845 |: O18- 634 c 
| the entire membership closing *36| 400- 525| 345- 475| 389 | 375- 515| 325- 397| 345- 445 | | 525 | | 495 595 | 422- 485 , 
on Sept. 27, 1938. °35| 369- 425| 295 | 345- 445| 275- 345] 239- 265] 305- 395] 445 l l | (395 | | 341- 355 ' 
on nce eee gael Pontiac °37| 665- 725| 575- 745) | 595 | 550 | | | | || C5 96- 604 
iaition ef tee Saulale ane: Eight 7°36] 525- 575| = 545| | 495- 545| l l ~ A i | Ki | 495- 555 a 
Brenident (to serve one year) aw _ 395 . a — | | : | -- | eae | | 352- tty . 
—Alexander G. Christie, pro- ackar 2 i | | 595 650| 625 767| 745 | 795- 895] a | 795 IRON | $45- B95 7 | 728- 792 | 
fessor of mechanical engineer- °36] 595- 645| 545- 595| 495- 585) 495- 645) | 500- 595 | | | 595- 725,  —s_ |: 538- 632 c 
ing, Johns Hopkins University, 735) 525 | 395 | 375- 495| 425- 445] 375 Ss |: 465 |s5 S| | | |5% #| | 463- 480 ( 
Baltimore. — Plymouth —°37| 615 | 375- 595| 465- 550| 435- 545] 395- 499] 445- 495 l | | 645 | 595 | 595- 739) 507- 566 
agit ee it ote ee "36 395- 474| 315- 495| 295- 435| 345- 485) 335- 397| 295- 365 | 385 _—*| 425-475) 425 «| «425- 455) | 364- 447 q 
member, Snelling & Hendricks, *35] 275- 345| 225- 325| 275- 335) 275- 365| 260 | 299. 305) | ) aoe 250 | 285- 355) 125- 175 293- 323 F 
Washington. Plymouth *37| 525- - 625) 529- 625) 495- 575) 485- 599| 447 | 495 | a i 595- 645| 195- 687| | 508- 587 k 
(To serve two years)—W. | De Luxe °36| 465-— 495| 364- 525) 389- 445] | 355- 475| SoS | 395 — a 495 | | 159- 489) | 395- 495) | 400- 461 c 
Lyle Dudley, vice-president in °35] 239- 345] | | 295- 385) =—s—i(asé‘(L|:«ChSG- 3HQ—“(<‘CO_éCé*d | 365 a 295- 395) | 272. 353 li 
Westen Blowee Cor Seattle | Studebaker “37] | a a ee 
James W. Parker, vice-president Dictator 30] | 465 | aes eisai a eebtelicens Bs = | 975 | | 465- 575 
and chief engineer, Detroit Edi- 42° | | |_295- 395} | | | | | | | | 300- 410 
son Co., Detroit. Alfred Iddles,| Studebaker °37| | 745 | | 595 | l | 650 | | $45 | | O44- 694 
Septcetinn en, Snes &! President “30. +1. ~*&I — tT | 495 165- 495 
Managers (to serve’ three : ! 
years)—Clarke Freeman, vice- Willys "ad | (385- 425| 325 | 325- 425] 265- 325) 299 | 295 ot 345 | | | | 3605- 425; 295 | 322- 351 
president in charge of fire pre- ‘36, | | | HSC=*" | | | | l | 245 | | 245- 245 
vention engineering and under- "35| | l | 175 een. | | ; | | | 175- 175 
writing, Manufacturers Mutual National Average, All Makes 473- 519 


Fire Insurance Co., Providence, 

R. I. Willis R. Woolrich, dean | Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiicd 
Se exclusively by Automotive News as a copyrighted feature. This is the first time anywhere that bona-fide top and 
terrowd, vice-chairman, Frank-|b0ttom prices have been compiled from published figures to establish the trend of the market and the resulting 
lin Railway Supply Co., Chicago.] national index. Where no prices are quoted, no car of make and model was offered during the period covered. 
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Outlay 


Total expenditure of $467,- cars. 


334,000 by 1937’s national adver- 
tisers was apportioned as fol- 
lows, according to bureau of ad- 
vertising, American Newspaper 
Publishers Assn.: 

Newspapers, $191,000,000, or 
40.6 per cent; magazines, $165,- 
706,000, or 35.5 per cent; net- 
work radio, $68,828,000, or 
14.7 per cent; outdoor, $39,- 
300,000, or 8.4 per cent, and 
car cards, $2,500,000, or 0.5 
per cent. 

Automotive grabbed 
spot among 422 studied accounts, 
each of whom spent more than 
$50,000 in newspapers, being 
topped only by foods. The 422 
accounts expended $299,058,674 
in newspapers, Mags and radio. 

Eleven car and truck com- 
panies spent $21,255,000 in news- 
papers; $13,423,223 in mags and 
$5,889,707 on chain broadcasts— 
for a total of $40,567,930. Food 
firms spent $46,800,467, while 
the third slot was taken by to- 
bacco with $36,182,529. 


Subs 

Lineage in 115 general mags 
rose about 10 per cent in 1937, 
it’s shown in third annual re- 
port, “A Circulation, Rate and 
Lineage Study of 276 General 
Magazines”, just issued by Assn. 
of National Advertisers, Inc. 

At same time total circulation 
of the 115 mags jumped 7 per 
cent over the previous year, 
newsstand sales rising 16 per 
cent while boy sales registered 
a7 per cent decrease. ° 

Circulation of 126 general 
mags last year totalled 57,- 
604,019 contrasted with 45,- 
040,583 in 1929. Circulation of 
film, mystery, pulp, radio, ro- 
mance and comic magazines, 
however, increased from 4,- 
376,940 in 1929 to 17,567,219 
in 1937, with newsstands sales 
averaging 93.2 per cent. 


Black-and-white cost per 
thousand circulation dropped 
two per cent from 1936, while 
four-color cost declined nine per 
cent in 1937. 


Pic 

Goodyear’s new sales flicker, 
tagged “Always Trust a Life- 
guard”. was produced on Selz- 
nick-International lot in Holly- 
wood, directed by Wesley Ben- 
nett, with cast of Barney Oldfield, 
Craig Reynolds, William Blake- 
well, Joan Barclay and Verna 
Hillie. 

Flicker available in both 16 
and 35 mm. sizes, with or with- 
out sound track for use in the- 


atres, public halls, schools, 
churches, etc. 
Checking 
“Copper Nerves,” third sound 
Slide flicker bankrolled by 


Packard Electric, is being shown 
before dealers, jobbers, me- 
chanics, etc., as a means of out- 
lining step-by-step procedure in 


CYyTae ea, 





New rooms and baths, 
new furnishings 


Everything for your 
comfort. Deliciou: 
meals at popula: 


The News of Automotive Advertising 
By Pete Wemhoff 


second |] 





prices. 
Rates 
Single. $2.50 to $3.59 
double, $4.00 to $6.00 
parlor suites, $8.00 up 
, Write for free AAA 
road map and folde’ 
containing heady mar 
of downtown Buffalo 


CG. A. Miner, Pres. 
140 North St. 
near Delaware 








checking electrical circuits in 


Other films produced by 
Packard Electric in past year 
are “Mr. Dealer Goes to Town” 
and “Leadership—Yesterday, To- 
day and Tomorrow.” 


Service 

Showing profits to be derived 
through effective merchandising 
lubrication service, new sound 
slide film is being released by 
Chek-Chart. 

Produced for Chek-Chart 
Corp., by Burton Holmes Films, 
ne. 


Yankee 


Power of press in molding 
public opinion and creating the 
desire for more abundant living 
is the theme of a promotional 
movie, produced for Collier’s in 
interests of mag advertising. 

Film, tagged “Yankee Doodle 
Goes to Town,’ was shown to 
over 500 adagency men at a 
luncheon in Waldorf Astoria, 
N. Y., this week. 

Starting with early struggles 
of John Hay and Alexander 
Hamilton in their efforts to 
sell the constitution to the 
colonists through medium of 
the printed word, flicker goes 
on to unfold the story of the 
repeal of the 18th Amend- 
ment and the effective propa- 
ganda carried on in the news- 
papers and magazines. It 
graphically portrays the origin 
of the famous Collier’s edi- 
torial “Amend the Amend- 
ment,” which started the ball 
rolling. 

It also brings out the part 
played, especially by the 
women’s magazines, in bringing 
out into the light the fight 
against syphilis. Entwined with 
these episodes, film depicts the 
growth of American industry 
with the development of mass 
production through mass selling. 

Opus’ll be available to agen- 
cies and manufacturers as a 
build-up for a magazine adver- 
tising campaign. 


Chatter 

Clarence A. Kelso, mgr. of 
Brooke, Smith & French’s ex- 
port ad and merchandising de- 
partment, elected national sec- 
retary of Delta Phi Epsilon, frat 
of college-trained men in export 
work. . . . Lawrence A. Henze, 
Detroit, awarded MacManus, 
John & Adams bronze trophy at 
University of Detroit. . . . James 
T. Kennedy jr., rejoins J. Stir- 
ling Getchell to handle De Soto 
and TWA copy. 


H. D. Randall Dies 
At Cincinnati Home 

DETROIT.—Howard D. Ran- 
dall, 55, president of the Ran- 
dall Co. of Cincinnati, died June 
26, at Cincinnati. He had been 
in ill health for the past two 
years and, while still holding the 
title of president, had devoted 
his time to his personal invest- 
ments. 

The original Randall Co. was 
founded in 1856 by Mr. Ran- 
dall’s grandfather as the J: D. 
Randall Co. for the manufacture 
of harness and leather working 
machinery. The coming of the 
automobile brought diversifica- 
tion of the line and Mr. Ran- 
dall brought about many 
novations in automobile body 
trim. For the past 18 years the 
company has carried on_ its 
| books all the principal com- 
| panies in the industry. 

The new president of the com- 
pany, Maxwell C. Weaver, has 
for the past two years served as 
| vice-president and general man- 
ager. 
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Britain Plans 
To Offset Nazi 
Car ‘Dumping’ 








LON D O N(UTPS).—The 
British motor car industry is in 
the gravest peril, and the same 
threat hangs over nearly every 
other industry in Great Britain. 

This is the considered opinion 
of the Empire Industries Assn. 
following the wholesale dump- 
ing and swiftly increasing sales 
in this country of German auto- 
mobiles, particularly the Opel 
car. 

The association suggested that 
certain immediate steps are 
within the scope of administra- 
tive action. The mechanism of 
customs duties, it says, can be 
used more effectively than at 
present, and that the relevant 
sections of the Finance Act of 
1935 give the authorities to 
value any articles in accordance 
with the price they would bring 
in a sale in the open market. 

There seems to be no reason, 
therefore, why this price should 
not be based on the sterling 
equivalent of the price at which 
the cars are sold to German 
dealers, plus the cost of freight, 
insurance, etc., to this country, 
the association reasons. 

“This in itself,” the associa- 
tion points out, “is not sufficient 
to offset the subsidy which is 
being paid. It is, however, within 
the power of the Import Advis- 
ory Committee ot recommend, 
and of the treasury to im- 
pose additional duties in any 
class of goods. It would be un- 
fair to the United States and 
other countries whose trading 
methods do not include those we 
are considering if an additional 
duty were placed on all cars. 
But, as has been pointed out, 
all American and Canadian cars 
imported are over 17 _ horse- 
power. Therefore a tax on cars 
under, say, 15 horsepower would 
be of direct application to the 
present case.” 

“In addition to the above,” the 
association suggests in a pam- 
phlet just issued, “it might be 
advisable to consider anti-dump- 
ing legislation on the model of 
similar legislation in the United 
States and Canada. We have to 
face the fact that there is a con- 
stant potential threat to every 
one of our industries from sub- 
sidized foreign competition; and 
we have to devise measures now 
to deal with that threat wher- 
ever it materializes.” 


Dealer-Mechanic 
Strike is Settled 


SEATTLE. — Dealer-mechanics 
union strike has been settled 
after a 10-day walkout, with a 
dealer victory to extent that 
last year’s contract is changed 
to permit hiring “extra” help at 
$1.05 per hour, with $25.20 
weekly minimum, which over- 
comes a two-consecutive day 
holiday for regular employes. 


Thus the dealers can arrange 
time of men so that shops will 
be open full time Saturdays, 
whereas heretofore only skele- 
ton crews worked. 


| Extras are to be guaranteed 
‘three days work per week. 
|Regulars are guaranteed $25 
| weekly with 40 hours per week 
|at $1 per hour, this being the 
|same as last year. 


| 
| 





Harry A. Duffy 

DETROIT. — Funeral services 
for Harry A. Duffy, for years 
purchasing agent for the Ford 
Motor Co. at the Highland Park 
plant, and recently purchasing 
agent for the Michigan Tool Co. 
were held here Friday. Mr. Duf- 
fy died at his home Wednesday 


| morning. 


RECENT VISITOR to the Pontiac 
Sydney, Australia. Shown with C. P. 





factory was F. C. Barnett, dealer in 
Simpson, left, Pontiac general sales 
manager, just before he left for the west coast on way back home after a 
year’s trip around the world. 


Motor Traveling Expenses 


To Set New 


Mark in 1938 





WASHINGTON.—Motor vaca- 
tioning expenditures reached the 
record-shattering total of $4,- 
500,000,000 during 1937, accord- 
ing to a final report on last 
year’s touring volume made pub- 
lic by the American Automobile 
Assn. This was $250,000,000 
higher than the previous record 
total, established in 1936. 

The national motoring body’s 
report predicted that although 
there would be a greater num- 
ber of tourists on the highways 
this year, the total of their ex- 
penditures would be down 
slightly from last year, primar- 
ily because business conditions 
have caused motorists generally 
to watch their pennies more 
closely and to seek less expen- 
sive accommodations. 

“Every travel indicator point- 
ed upward in 1937,” the A.A.A. 
said. “Motor clubs throughout 
the country showed increases in 
routings ranging up to 37 per 
cent; gasoline consumption 
gained 7.6 per cent; travel to na- 
tional parks and national forests 
showed strong gains; nearly ev- 
ery state travel promotion body 
reported an increased number of 
visitors; and resort hotels and 
bridge and ferry companies 
found their 1937 business at 
boom proportions. 

“So far this year, the trend of 


Butler, Retired 
Rubber Official, 
Dies in Detroit 


DETROIT.—Rites were held 
here Monday for Charles J. 
Butler, retired president of the 
Morgan & Wright Co., who died 
Saturday. 

Born in Worcester, Mass., Mr. 
Butler came to Detroit in 1906 
when the Morgan & Wright rub- 
ber plant was moved here from 
Chicago. He became president 
of the company in 1913. 

Previously, in 1890, he joined 
the Indiana Rubber & Insulated 
Wire Co.; from 1895 to 1900 he 
was secretary of the Rubber & 
Mfg. Co. and later was associat- 
ed with the Rubber Goods Mfg. 
Co., New York. 

In 1911, Mr. Butler was placed 
in charge of the four tire plants 
of the U. S.. Rubber Co. 





Dealers Parts Managers 
Elect Muller President 


TULSA, Okla.—The Automo- 
bile Dealers Parts Managers 
| Assn. have elected the first of- 
|ficers for the association since 
| its organization four months ago. 
| The following men were elected: 
Lee Muller, Greenlease-Ledter- 
man, president; R. H. Anderson, 
| Mid-West Chevrolet Corp., vice- 
| president, and C. B. Butcher, 
Forster-Wilson-Riggs Co., secre- 
tary-treasurer. 


Members are comprised of all | 


managers and assistant man- 
agers of the parts departments 
of local authorized automobile 
dealers operating under a direct 
factory franchise for selling and 


servicing automobiles and 


| trucks. 


travel continues upward slight- 
ly—motor clubs have an even 
stronger demand for routings 
than last year; gasoline con- 
sumption is running a little 
more than 1 per cent over 1937, 
and state agencies predict at 
least a slight increase over last 
year’s travel volume. Higher- 
priced hotels, however, already 
are definitely feeling the pinch 
of recession and are almost 
unanimous in predicting that 
1938 will be noticeably under 
last year. 

“Motor vacationing abroad 
broke all records in 1937. The 
A.A.A.’s Foreign Travel Division, 
which handles the major portion 
of automobiles shipped abroad 
for touring in foreign countries, 
reported an increase of 33.7 per 
cent in business during the past 
year. Volume so far this year is 
higher than at any time on rec- 
ord, with the single exception 
of 1937 when travel was ab- 
normally stimulated by the Cor- 
onation and the Paris Exposition. 

“Travel across the Canadian 
border was up substantially, 
with expenditures by motorists 
in Canada being estimated at 
$182,122,000, as compared with 
$153,508,000 in 1936. 

Following is a table, based on 
reports from state travel promo- 
tion agencies, showing estimated 
touring expenditures in 16 states 
for which comparable statistics 
are available: 


Estimated Total Expenditures by 
Motor Tourists 


State 1937 1936 

Arkansas _....$ 48,000,000 $ 40,000,000 
California ... 216,713,817 188,891,139 
Florida .......... 252,000,000 224,000,000 
SS ee 105,000,000 100,000,000 
Michigan _...... 330,000,000 315,000,000 
Minnesota ... 85,000,000 80,000,000 
Missouri ........ 34,250,000 30,000,000 
Montana ........ 27,677,152 30,293,400 
Nevada .... 8,000,000 7,000,000 
New Mexico 80,000,000 60,000,000 
North Dakota 12,000,000 14,000,000 
Oregon 20,000,000 17,500,000 
So. Dakota .. 10,000,000 8,000,000 
Utah 2,500,000 2,000,000 
Vermont 30,000,000 28,000,000 
Wisconsin 250,000,000 200,000.000 








Penalties 


Enjoy Chicago's 
summer sports and 
entertainment while 
living at this world- 
famous Hotel. 
A. S. Kirkeby, Managing Director 


Hlackstone 


MICHIGAN AVENUE, CHICAGO 
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Motor Shares’ 


Opinion Persists 
That Automotive 
Will Lead Again 


Special to Automotive News 

NEW YORK.—Looking at the 
automobile industry through the 
eyes of Wall Street, one of the 
encouraging things is the appar- 
ently well-founded report that 
“shorts” in automotive stocks 
have pretty well covered their 
commitments. 

Of course, this doesn’t mean 
they won’t go “short” again as 
prices rise, if they feel market 
quotations are outrunning the 
prospects of recovery in the in- 
dustry. 

The “shorts” are generally re- 
garded as astute traders and the 
fact that they “bought in” their 
stocks at recent levels at least 
would indicate their belief that 
the bottom had been seen. Motor 
shares have had a prominent 
part in the recovery of the past 
two weeks, reflecting continued 
faith in the industry’s ability to 
participate fully in the business 
recovery when it comes. There 
are still plenty in the Street who 
believe the industry again will 
assume leadership. 

What the automobile makers 
are going to do about prices is 
a question that is agitating fi- 
nancial circles at this moment. 
It is wondered what effect the 
lower steel price will mean. The 
general assumption is that it 
will not cut the cost of produc- 
tion sufficiently to allow for any 
important price reduction in ve- 
hicles. On the other hand, there 
is speculation as to whether the 
industry will reduce prices as a 
spur to business on 1939 models. 

It is widely felt, however, that 
in view of the fact that increased 
costs were not offset by the 
price advances on 1938 models, 
the manufacturers would be 
justified in holding prices where 
they are. 

The Street finds it hard to 
forget the long-established poli- 
cy of the automobile makers of 
constantly giving the public 
more for its money. 

There is naturally consider- 
able interest at this time in what 
automobile companies are going 
to show in the way of earnings 
for the second quarter. Reports 
will begin coming out in a few 
weeks. As viewed from this 
angle, it appears that they may 


1938 Car Wages 
Hold Up Better 
Than Net Profits 


NEW YORK.—The income 
paid to labor by the automobile 
industry is being maintained to 
a much greater degree than is 
the net profit accruing to the 
industry itself, according to com- 
parisons between latest available 
corporate earnings data and pay- 
roll totals. 


Automobile industry wage 
payments in the first quarter of 
this year, according to the U. S. 
labor department’s bureau of 
labor statistics, were down from 
the like part of last year by 48.5 
per cent, against a drop of 92.5 
per cent in net profits of the 
industry. The profits decline is 
revealed in a survey of the com- 
bined results of 10 leading com- 
panies, which is made public in 
this month’s New York Federal 
Reserve Bank Review. 

The wage and earnings trends 
show that the more than 400,000 
shareholders who make up the 
industry’s owner group, rather 
than their employes, are bearing 
the major share of the impact of 
general business recession upon 
the automobile industry. 








make better reading than had 
been first hoped for a few months 
ago. Economies put into effect 
since the first of the year are 
believed to have helped. 


In the meantime, Wall Street 
still is trying to figure out what 
brought the sharp advance in 
equity prices in the past two 
weeks. It has been one of the 
fastest rises in history and sel- 
dom has there been an upward 
movement such as this without 
something tangible behind it. 
Economists, who a few weeks 
ago were predicting a much 
longer and severe depression, 
rg see an upward turn in the 
fall. 


It will be recalled that when 
the market dropped so sharply 
last fall, it was explained away 
in some quarters as a tempor- 
ary reaction in the recovery 
movement. This proved to be 
wrong. There is a fervent hope 
here that those, who are say- 
ing this is merely a_ technical 
correction in a bear market, are 
just as wrong. Certainly the 
stock market many times in the 
past has demonstrated its abil- 
ity to see into the future of 
business. 


The Automotive News stock 
price averages continued to ad- 
vance sharply and the gap be- 
tween this year and last is be- 
ing reduced. Here are the 
averages for the latest week 
compared with last and a year 
ago: 


Last This Year 
Week Week Change Ago 
24 motors ... 20.94 23.30 +2.36 37.81 
10 car-truck 
companies... 21.20 23.58 +238 38.55 
10 parts- 
accessories... 17.27 19.97 +2.70 36.11 
4 tire-rubbers 16.94 18.52 +1.58 40.54 


Spicer Mfg. Co. has declared a 
dividend of 75 cents a share on 
its preferred stock, payable July 
15 to stock of record July 5. 
Goodyear Tire & Rubber Co. 
declared $1.25 on its preferred, 
payable Sept. 15 to stock of 
record Aug. 15. 


Sales, Profit Rise 


FOND DU LAC, Wis.—Sales and 
net profit of the Giddings and Lewis 
Machine Tool Co. during the first 
five months of this year totaled 
$851,830 and $249,459, respectively, 
against $550,116 and $129,876 for the 
same 1937 period. 
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Rise Bolsters Wall Street’s Faith|f 





Last Minute Wall Street Wires 


New York, Friday, July 1 
among the leaders, the 


(3:20 p. m.)—With motors 
stock market continued its 


vigorous upswing today, some shares touching new 
highs for the year with general gains averaging three 
points. Particularly noteworthy was the heavy buying 
for cash throughout the week, considered a very 
healthy sign. 





Census Bureau Seeks Aid 
In Getting Sales, Pay Data 





PHILADELPHIA. — Retailers|a current character and the 


and wholesalers throughout the 
country, who have been called 
on by the U. S. bureau of the 
census to furnish pertinent facts 
concerning their operations dur- 
ing 1937 and the first two 
quarters of 1938, are urged to 
co-operate fully by filling out, 
immediately, the questionnaires 
which have been supplied for 
this purpose. 

The schedule form is simple, 
and furnishing the information 
will not entail a great deal of 
work on the part of the report- 
ing establishments, the bureau 
says. It is of particular import- 
ance that retailers and whole- 
Salers fill out the questionnaires 
immediately after June 30 and 
mail them in sufficient time to 
reach the Philadelphia office on 
or before July 15, where ar- 
rangements have been made to 
tabulate and publish the results 
immediately. This survey is of 





Collins & Aikman Report 
Shows $403,843 Loss 


NEW YORK.—Collins & Aik- 
man Corp. and subsidiaries (tex- 
tile fabric manufacturers) re- 
port for quarter ended May 28, 
1938, a net loss of $403,843 after 
depreciation, taxes, etc. 

This compares with net in- 
come of $1,236,709 equivalent 
after dividend requirements on 
preferred stock, to $2.09 a share 
on 562,800 no-par shares of 
common stock, in quarter ended 
May 29, 1937. 


AUTOMOTIVE STOCK QUOTATIONS 


At Close of Markets Friday, July 1 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 








Last Sale Last Sale 
1938 July June 1938 July June 
High Low New York 1 24 High Low New York 1 24 
51% 34% Allis Chalm. ... 49% 4644) 42 23% L-O-F Glass .. 38% 34% 
27% 125g Amn. C. & F..... 245g 22%| 21% 12% Ludlum Steel .. 19 18 
175g 9% Amn. Chain .... 165g 145g] 24% 16 Mack T (1)...... 235g 21% 
6% 2% Auburn Auto . 3% 3%] 27% 15% Midland Steel. 24% 21% 
14% 85g Bendix Avia. . 14% 12%] 2154 10% Mtr. Prod. ........ 18 15% 
65% 3934 Beth. Steel ...... 605g 543g; 14 8 Mtr. Wheel ...... 12% 105 
30 153g Bohn A. & B..... 25 2342} 756 44 Murray Corp... 734 6% 
30% 16% Borg-Warner 295g 25%| 124% 6% Nash Kelv. ........ 9% 8% 
2642 12% Briggs Mfg. ...... 254% 225g] 1736 9% Pacific Mills ... 163g 16% 
63, 3% Budd, E. G...... 53% 5% 5% 3% Packard .............. 4% 4% 
5% 3 Budd Wheel ... 4% 4%] 23% 14% Ray. Man. ........ 20 17% 
63% 353g Chrysler ............ 624% 54% 3 1% Reo Motor ...... 2 1% 
24 14 Clark Equip. .... 19% _........ 20%, 11% Republic Steel. 19% 17% 
26%, 15% Cleve. Gr. Br... 22% 22%] 163, 10% Socony Vac. ... 15% 14% 
273g 13% Collins & Aik... 2642 23% 4d 2 Sparks-W. ........ 3% 3 
39% 23 Com. Credit .... 39 3434] 15% 7% Spicer Mfg. .... 13 115g 
45% 31% Com. Inv. (2). 44% 41%] 11% 6 Stewart-W. ..... 10 8% 
1% % Cont. Motors . 1% 1% 7% 3% Studebaker ... 6% 5% 
5% 3% Curtiss-Wright. 4% 5 4% 2% Thermoid Co... 4 3% 
21% 125g Curtiss-W A .. 205g 19%4| 1542 8% Thomp. Prod..... ........ 12% 
9% 5 Diamond T eae 13% 8 Timk-Det Axle 123 115g 
12334 9014 du Pont ........... 116 11342] 504% 31% Timken R. B..... 48% 43% 
215g 10% Eaton Mfg. ..... 18% 16 2334 13% U.S. Ind. Alc... 21% 20 
22% 13% Elec. Auto-Lite 21 185g} 38 a.6OCUWW. «6. Re. ...... 38% 32 
31% 21% Elec. Stor. Bat... 28% 29 109% 6134 West’house ...... 99% 89% 
105g 5% Evans Prod. .105g 936| 13% 6% White Mtrs. ..10% 9% 
4%, 2% Fed. Motor 35g 3% 3 1% Willys Over. . 5% 1% 
25% 16% Firestone T&R 20% 193g| 15% 8% Yellow Truck... 14% 13% 
2% 1% Gabriel Co. A 2% 1%] 18% 93% Young S & W....17% 15% 
45% 27% Gen. Elec. .. 41% 39% CHICAGO 
38% 25% Gen. Motors .... 37% 355% 13% % Asbestos Mfg... 13% 1 
27%, 13 Glidden 24 = 20 14% 8% Bendix Avia...14 12% 
19% 10 Goodrich, B. F. 17% 15%] 30 16% Borg-Warner .. 29% 25% 
24 15% Goodyear T&R 22% 2056; 1154 5% Houd.-H. B .... 1l 954 
2 34 Graham-Paige 1 1 27% 18 Modine Mfg. . 24% 20% 
234 1% Hayes Body 2 1%| 29 22 Perfect Circle. 25 24 
11% 6 Houd.-Hersh Bll 9% 1% \% Pines W. .......... % ay 
25 17% Houd.-Hersh. A 25 2242 5% 2% Woodall Ind. .§ 4% 3% 
10 5 Hud. Motor 7% 17 DETROIT 
1% \% Hupp Motor %% %| 15 9 Ex-Cell-O . 14% 
70 48 Inter. Harv. 664% 6154| 12% #$=6% Hoover Ball B 9 85g 
97 58 Johns-Man. 93 821% 74% 4% Murray Corp... 7% 6% 
9% 4%, Kel.-Hayes W. 8% 8%/| 20% 14% Park. Rust . 17% 5; 
65, 3 £Kel.-H. W.B. 5% 5% 3% 1% Penin. Met. 2% 2% 
17 10% Lee Rub. & T. 16% 15%! 14 8% Timken-Det u. 11% 


early publication of the results 
is essential in order to be of 
maximum value.. 


Prompt attention to this mat- 
ter will enable the bureau to be- 
gin publishing, during August, 
1938, the first releases showing 
such basic facts as sales and 
pay rolls by quarters. In ad- 
dition to obtaining information 
on sales and pay rolls by 
quarters for 1937 and the first 
two quarters of 1938, the in- 
quiry will seek to obtain facts 
concerning cash _ sales, credit 
sales and installment sales, and 
stocks on hand for specified 
periods. 


Parts Co. Plans 
Profit-Sharing 


Annual Wages 


OWOSSO, Mich.—A new ap- 
proach to employer-employe 
relationship, which would give 
workers a guaranteed annual 
living wage, steady employment 
and a share in the earnings, is 
announced by the newly-organ- 
ized Owosso Parts Corp. 


The new company, succeeding 
the A. G. Redmond Co., of Flint, 
will: 

Insure the worker his share 
in the earnings of the business. 

Provide a flexible wage agree- 
ment designed to give every 
worker a guaranteed annual liv- 
ing wage. 

Insure steady work to all em- 
ployes. ; 

Place employe and employer 
on the same footing so far as 
rights are concerned. 

Establish seniority and elim- 
inate fear of insecurity of em- 
ployment. 

Describing the profit-sharing 
plan the company said: 

“Briefly, the wage plan con- 
sists of a flexible agreement de- 
signed to give every worker a 
guaranteed living wage, with 
the provision that before any 
earnings are taken out of the 
enterprise by the owners, the 
workers shall receive an addi- 
tional sum up to 20 per cent of 
their earnings for the year. In 
addition, if there are any funds 
available after the 20 per cent 
increase * * * then any sum 
taken out of the business by the 
owners is to be divided half and 
half until the worker’s share 
adds 30 per cent to his guaran- 
teed wage.” : 

The minimum wage was not 
announced. 








Net Covers Dividends 


WAUKESHA, WIS.—Earnings of 
the Hein-Werner Motor Parts Corp. 
for the first four months of this year 
more than covered dividend require- 
ments for the period at the current 
rate, it is reported. Although earnings 
for the period were not available, net 
income for the first quarter of last 
year totaled $44,339. 





AN’s Washington bureau cupplies 
readers with all important happen- 
ings in the nation’s capital, affecting 
the automotive and allied industries. 








Retail Financing 


In May Rises 
1% Over April 


WASHINGTON.—Dollar  vol- 
ume of retail financing of new 
passenger automobiles for May 
showed a decrease of about 57 
per cent for the month as com- 
pared with May, 1937, and a 
decrease of 60 per cent com- 
pared with May, 1936, according 
to preliminary estimates by the 
U. S. department of commerce. 
Compared with April, 1938, there 
was an increase of 1 per cent. 


All percentages presented be- 
low are based on daily average 
figures, with each business day 
of the week weighted according 
to the relative volume of business 
as determined by experience in 
the trade. Comparison of May, 
1938, with the same month of 
previous years and the percent- 
age changes from April to May 
in past years are shown below. 





Comparisons of May, 1938, with the 
same month of previous years 
May 1938 was 
56.9 per cent lower than May a 


~ 36 
293 1935 
23.7 ” ci i 1934 
294 ”" " higher 1933 
42.7 ” “ . 1932 
—_— lower 1931 
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April-May Changes 
Percentage change from April 
May, 1938 + 13 
"1937 + 6.2 

1936 + 3.4 
1935 — 55 
1934 + 10.7 
1933 + 27.9 
1932 +10.1 
1931 + 02 
ae —12 
"1929 + 92 


Fatalities Off 19% 
WASHINGTON.—Motor vehicle fa- 
talities in 131 major cities during 
the first 24 weeks of 1938 totaled 
3,466, compared with 4,300 for 1937, 
a decrease of 19 per cent, according 

to the U. S. bureau of census. 


Coming Events 


JUNE 
20-23—Detroit. Automotive Engine Re- 
builders Annual Convention, 


Assn., 
Book-Cadillac Hotel. 
20-24—St. Louis. American Society of 
Mechanical Engineers. 
27-July 1—Atlantic City, N. J. American 
Society of Mi ical Engineers, 


SEPTEMBER 
8-9—Minneapolis. SAE Regional Tractor 
Meeting. 


6-7—Tulsa, Okla. SAE National Regio: 

Fuels and Lubricants Meeting. 
14—New York. SAE Annual Dinner, 

Hotel Commodore. 

14-16—New York. National Transporta- 
tion Engineering Meeting. 

30-Dec. 2—SAE National Production 
Meeting. 


OCTOBER 
15-23—Prague, Czechoslovakia. Automo- 
bile Show. 


NOVEMBER 
11-17—New York. National Motor Truck 
Show. 


11-18—New York. National Automobile 
Show. 


11-18—Pittsburgh. Automobile Show. 
11-19—Detroit. Automobile Show. 
12-19—Chicago. Automobile Show. 
12-19—Philadelphia. Automobile Show.* 
12-19—Boston. Automobile Show. 
12-19—Milwaukee. Automobile Show. 
12-19—Columbus, 0. Automobile Show. 
12-19—Buffalo. Automobile Show. 
12-19—Minneapolis. Automobile Show. 
12-19—San Francisco. Automobile Show.* 
12-20—Los Angeles. Automobile Show. 
12-20—St. Louis. Automobile Show. 
14-19—Elmira, N. Y¥. Automobile Show.* 
14-19—New Haven, Conn. Automobile 
Show. 
19-26—Baltimore. Automobile Show. 
19-26—Indianapolis. Automobile Show. 
19-26—Rochester, N. ¥. Automobile Show. 
19-26—Washington, D. C. Automobile 
Show.* 
19-26—Montreal. Automobile Show. 
20-26—Cincinnati. Automobile Show.* 
26-Dec. 3—Newark. Automobile Show. 


DECEMBER 
5-10—Chicago. Automotive Service In- 
dustries Show, Navy Pier. 

5-10—Denver. Automobile Show. 
JANUARY 
9-13—Detroit. SAE Annual Meeting. 
.B. ha and Kansas City have 
voted not to hold automobile shows this 
year. 
*Tentative. 
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Manufacturers Assn., by Charles 
E. Duryea, who protests the de- 
cision of the AMA to call the 
next national show a celebra- 
tion of the 40th anniversary of 
the sale of the first American 
car, a Winton. Duryea feels he 


where there are so many others 
from the automobile industry. 


ICC Cancels Proposed 
Truck Rates in Midwest 
WASHINGTON. — The Inter- 


could use some of the money 
that you are giving for good 
suggestions. 

“Well, I am going to enter 
this contest, whether I’m al- 
lowed to or not. I got some good 


tribution of postcards with 
candid camera snapshots of the 
dealer’s best used car “buys”; 
the placing of memoranda by 
salesmen on or in cars that they 
feel should be traded in; prize 





chology now seems to have 
completed the downward curve 
and to be swinging upward to- 
ward more optimisitc levels,” he 
pointed out. 


“As to the economics of the 
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The 1904 Olds will | of the federal district court here, 
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the Haynes-Apperson quadra- 


in 1897, helped to build the car Green is still driving. 
cycle. 


An early frost caught do 30 miles an hour and 28 miles to the gallon. 
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iwanry MILLION MILLIONAIRES 


I; 1906 Woodrow Wilson, then President of 
Princeton University, said: “Nothing has spread 
Socialistic feeling in this country more than the 
automobile; to the countrymen they are a picture 
of the arrogance of wealth, with all of its independ- 
ence and carelessness”. 


Woodrow Wilson was a scholar and a seer. He 
eould look much farther into the future than the aver- 
age man. But even the most gifted and courageous 
have had their predictions dwarfed by the immen- 
sity of the development of American business life. 


In the very year when Mr. Wilson relegated the 
automobile to the narrow confines of the very rich, 
automobile manufacturers began to advertise their 


horseless carriages. 


Then that vital process which has given Amer- 
ica the highest standard of living of any country 
in the world began to operate. An increasing 
demand made possible mass production. Mass 
production in turn made possible lower prices. 
Lower prices attracted still more cus- 


tomers. The price of the average auto- 


Ra: 
ADUANCES 


mobile — it had been about Eichteen 
Hundred Dollars in 1905—fell steadily. 


And advertising has done more than bring down 
prices. It has stimulated engineers in their quest 
of technical improvements. It has made these im- 
provements known. It has helped to popularize 
every major motor car development from the elec- 
tric starter in 1911 to the introduction of safety 


glass in recent years. 


A generation ago less than half-of-one per cent of 
American families owned a car. Today the luxury 
of millionaires has become a daily necessity; twenty 


million familics own and enjoy the “rich man’s toy”. 


In the spectacular progress of the automotive in- 
dustry, advertising took the lead in creating the 
demand that made mass production possible. It 


helped make millions of jobs for automotive workers, 


Today, advertising continues to stimulate the 
demand for safer, smoother, more efficient and 
more dependable automobiles, and to play a vital 
part in the fact that they are being offered to the 
motoring public at steadily lower and lower prices. 
Advertising works that way —to im- 
prove the quality and lower the cost of 
commodities . . . . and to raise the 


standard of living for EVERYBODY. 


ADVERTISING 


THE AROVERTISERS CLUB 
Tena ae 























